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NEW AUTOMOBILE 
RATES ARE BEING 
MAILED 10 OFFICES 


Tariffs Down on All 
Priced Cars and Older 
Models 





lire Higher 


SCHEDULE DETAILS REVIEWED 
Insurance Limits Put Back to Pre- 
War Amounts—Special Classifica- 
tion for Fords 
New automobile fire and theft rates, 
which are awaited with much interest. 
will be shipped to the Conference mem 
ber companies today (Friday) and 
tomorrow. They will become effective 
in the West March 1 and in the Kast 
probably February 10, or soon there- 

after. 

Every effort has been made by the 
Conference to have the new schedules 
reach its members as near simultane- 
ously as is possible. Confidential copies 
of the schedules have been in the 
hands of members for several weeks 
and full co-operation has been urgently 
desired by the Conference to avoid any 
undue advantage being taken by pre- 
mature announcement of the schedules. 

In making the new rates the com- 
mittee in charge of this work attempted 
to put the whole country on a uniform 


basis as to fire rates. In this it suc 
ceeded except in the South. Therefore 
the schedules for the West, the East 


and New England are the same. There 
are but two fire schedules, one for the 
North and one for the South. 

In the South fire rates are still higher 
than in the North, but not so much so 
as formerly. In other words, the dif 
ference between the North and the 
South is not now so great. 

Same System for Theft 

With respect to theft rates the same 
system has been applied to the whole 
country, including the South. The en- 


tire field has been divided into three 
degrees of hazard covered by three 
separate schedules, namely: Country 
Schedule, Standard Schedule and Pen- 


altv Schedule. 

The Country Schedule is applicable 
in what is unquestionably rural ter- 
ritory in the Western prairie states and 
throughout the South. 

In the opinion of the committee there 
is no real country territory in the East, 
Therefore no part of that field is set 
apart for application of the Country 
Srhedule. It is possible that the Coun- 
try Schedule may be applied to certain 
portions of the Eastern field later on. 

The Standard Schedule will be used 

(Continued on page 20) 
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66° | HE HOME OF NEW YORK" believes that the demands 

of the times require the maintenance of an impregnable 
stability, not only because of the uncertainties and contingen- 
cies which may accompany the transition of industrial, com- 
mercial and financial affairs from a war basis to a peace basis, 
but also that it may be in position to participate in any exten- 
sion of American undertakings beyond our borders and take 
its place in any expansion of American enterprises which 
coming times may bring forth. 
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Born under the shadow of Independence Hall, its office has 

been on the same site for 93 years, during which time it | 
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EQUITABLE LIFE OFIOWA 


Announces 
DIVIDENDS TO POLICYHOLDERS 


For 1919 
Continued on the same scale as that 
previous year. 
Insurance in force Dec. 31, 1918..... $159,618,091.00 


Increase in Insurance in force during 


earn $ 19,532,665.00 
STABILITY—SERVICE—LOW NET COST 


For further information address: 


H. E. ALDRICH, Vice-president and Supt. of Agents 


Home Office, Des Moines, lowa 
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PART TIME AGENTS 
AND GENERAL BROKERS 


T. R. Fell, New York Manager Massa- 
chusetts Mutual Life, Writes 
Letter on Subject 








OPENS WAY 


FOR 


“Compensation Should Follow Service: 
No Service, No Compensation” 
is His Platform 


DISCUSSION 





T. R. Fell, manager of the New York 
City agency of the Massachusetts 
Mutual Life, was preparing the follow- 
ing letter, on the part time life insur- 
ance agent and the general insurance 
broker, to be mailed to a picked list 
of managers and general agents of life 
insurance companies in New York City 
The Eastern Underwriter learned of it, 
and prevailed upon Mr. Fell to. be 
permitted to publish same in the 
columns of this paper, as the subject 
Was of grave importance to men and 
women engaged. in the life insurance 
business outside of the managers and 
general agents in New York City. 

In publishing this letter, The East- 
ern Underwriter opens its columns for 
afull, free and frank discussion of this 
subject from any and all comers. We 
believe that the way to get to the bot- 
tom of this thing is to go right to it, 
and in taking this action we give every 
one interested a chance to have a say 
Manager Fell’s letter follows: 

Would not almost any life insurance 
man consent to the following general 
rule of action: “Compensation should 
follow service; no service, no compen- 
sation.” 

Stop Whispering and Complaining—Act 

We have heard a good deal about 
who should be licensed and who shouid 
receive commission; we have heard a 
good deal of whispering and complain- 


ing; it seems to me we should decide 
upon some general rule for a guide,-a 
rule which would ultimately result in 


more life insurance and one that would 
immediately result in more life insur- 
ance if that can be done in justice to 
ali, 

What I have in mind is different from 


the proposition “We receive business 
from our own agents only.” The life 
insurance business is our business. It 
is not exclusively the business of the 
presidents of the life insurance com- 
panies, nor of the managers of the 


branch agencies, nor of the soliciting 
agents. It is our business and if we 
know of any changes thatin our opinion 
would benefit our business, it is not 
merely for us to sit back and complain; 
it is up to us to think, decide and 
suggest. 

Just keep this in mind “more life In- 
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surance protection for beneficiaries and 
justice to the agent.” The man who 
thinks constructively is a valuable as- 
set to any organization, and I believe 
we should not hesitate to suggest a 
change for the better or the discon- 
tinuance of an abuse. 
Are Conditions Satisfactory? 

There are two things in our business 
that I would like to speak of and see 
if they are entirely satisfactory at the 
present time. I refer to the part-time 
agent and the general insurance broker, 

The life insurance business is prin- 
cipally a service to beneficiaries aad 
as life insurance men it is our duty to 
perform that service as eflicieutly and 
economically as possible. As a profes- 
sion, the life insurance business is not 
considered quite so attractive as some 
other occupations, the banking busi- 
ness, for instance. 

If that statement is true, then it is 
more difficult to get life insurance a 
gents than it would be if it were not 
true, and consequently more expensive 
to do business than it would be if the 
conditions were changed. I am not in- 
clined to blame those outside of our 
business for conditions which hamper 
us in our work. If there is anything 
wrong with our business, I believe it is 
our fault, the fault of the companies 
and of ourselves. It is probably due to 
some action of ours, past or present, 
and probably both. 

Some Obstacles In Way 

Life insurance protection for benefi- 
ciaries is a public service and as a life 
work should attract the best men in 
the community. If it does not, our 
first duty, it seems to me, is to make 
it so. Let’s consider some familiar im- 
cidents in our business and see if they 
have anything to do with making the 
life insurance business less attractive 
as a profession: 

1. There’s the fire insurance broker 
who calls at your office and asks for a 
sample policy. You have never seen 
him before, but he says lie is a broker. 
He asks about your commissions, com- 
piains a little that you do not pay as 
much as other offices do; when you in- 
duce him to tell the name of his pro 
spective client (if you do) you find he 
is already a policyholder of your com- 
pany and that one of your active agents 
is at the present time calling upon him. 
The broker’ protests that he controls the 
business, states that he is going to 
leok around and get the best policy 
in the best company for him, ete., ete. 
Do you think it is fair to your agents, 
do you think it is fair to the business 
of life insurance generally for you even 
to treat with such a man or to give 
him the {mpression that you might re- 
ceive the business from him? 

2. Another case: A business man 
tells you or your agent that he likes 
your company and its policy, but he 
has a friend or relative, either a broker 
or he writes business when he can get 
it. and he wants him to get the com- 
mission. The “friend” comes to you 
or the agent of your company, tells 
you about it, and you are afraid if you 
don’t give the business man his way 
he won't patronize your company. Do 
you think it is fair not to tell that 
business man right out that he has 
nothing to do with paying commissions 
in your company; that you at least 
have an ideal to live up to, that “com- 
pensation follows service; no service, 
no compensation,” and ask him if he 
doesn’t really think that is the basis on 
which any business should be run? If 
you give such a business man his way, 
what do you think will be his real 
opinion of you and your company and 
the life insurance business? 

No Harm Intended 

The general agent who does differ- 
ently probably does not intend to do 
anybody any harm, but if he does not 
tell his agent the facts in the case, and 
does not care to have the other agents 
know about it, I believe he knows in 
his heart, he is cheating some one, and 
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the worst of it is he does it because he 
is placed in a position where he can 
do such things without the facts being 
known generally. 
No Matter What Your Method—Be 
Constructive 

I! believe every one of us should be 
in a constructive frame of mind. If one 
office is tearing down while another is 
building up, we should not consider it 
too much trouble to speak of it and do 
all we can to stop it. If one office 
believes in full-time agents, and puts 
forth all its energy to engage and de- 
velop them, and another accepts busi- 
ness from almost any one who brings 
in applications, whether from fire in- 
surance agents or part-time agents, if 
we allow both organizations to con- 
tinue, we should at least see that one 
is not tearing down what tle other is 
building up. 


Quit Dividing “Swag” 
Yes, it is a little trouble, but it would 


be worth while. The trouble would 
soon be over with if we just kept in 
mind “Compensation follows service; 
no service, no compensation.” What is 
the use of carrying around the title of 
manager or general agent with you if 
your real business is dividing the swag 
with some one who “boosts” your busi- 
ness by boasting that he is not a life 
insurance agent. 
How About the Loss Account? 

The trouble with many managers is 
that when they speak of part-time 
agents and brokers they speak only of 
the amount of business they bring to 
the different offices each year. They 
do not think of the number of men they 
keep out of business. I have heard a 
lot about the, gain, but very little about 
the loss. Suppose we ask the part-time 
agents in New York to stand up and 
be counted. And then we will ask for 
another rising vote of those who were 
part-time men and are now full-time 
life insurance agents. There you have 
the profit side of the account. Perhaps 
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While our country’s military forces are being demobil- 
ized, GUARDIAN policyholders continue to mobilize under 
our plan to help increase the nation’s economic strength 


through individual effort. 


Demobilize 


A. TO BE HEALTHY AND ACTIVE 
Every policyholder is entitled to Health Reclamation 


Service. 
B. TO SAVE FOOD 


Every policyholder may obtain the knowledge of 
Scientific Household Diets. 


C. TO PRODUCE FOOD 


Every policyholder may procure information on the 
Planning and Care of a Food Garden. 


D. TO BE THRIFTY 


Measure. 








Indemnity Clauses. 


Every policyholder will be furnished with a simple 
plan of Household Budgeting as a Practical Thrift 


The GUARDIAN’S perfect protection policies contain 
Waiver of Premiums, Disability, Annuity and Double 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


Fifty-eight Years of Unsurpassed Service to Policyholders 


For a direct agency connection address: 
T. LOUIS HANSEN, Vice-Prest & Agency Manager 
NEW YORK, N. Y. 


50 Union Square 














I have already said enough about the 
loss. 

Please do not understand that I 
have said anything against paying a 
commission where a service has been 
rendered, but I think it is up to the 
broker and the part-time agent to sub- 
scribe to the following: “Compensa- 
tion follows service; no service, no 
compensation.” 

Wants All to Profit 

Do I hear you say that Fell has his 
agency so that he could stand for the 
rule outlined above and that he would 
like to force the rule on other agencies 
so that he might profit by the change? 
I admit that our agency could stand it, 
and what is more, it is standing it. 
That is just the reason I am writing 
orn this subject. I believe your agency 
could stand it too, and thrive on it. 





FREDERICK A. WALLIS 


Popular Manager of Fidelity Mutual 
Life Entertained By Some of His 
Many Friends 


Frederick A. Wallis, was given a din- 
ner by representative men of New York, 
at the Waldorf, February 4. Mr. Wal- 
lis is general manager in Greater New 
York for the Fidelity Mutual Life, also 
fourth deputy police commissioner. He 
was given a large American flag beau- 
tifully mounted, and a silver punch 
bowl. 

George T. Wilson, sacond vice-pres- 
ident of the Equitable Life, was toast- 
master. Job E. Hedges, genera! counsel 
for the Association of Life Insurance 
Presidents, made an address. Darwin 
P. Kingsley, president of the New York 
Life, H. H. Rittenhouse, of the Equit- 
able Superintendent of Insurance 
Phillips, of New York, Enrico Caruso, 
Geraldine Farrar, Jacob H. Schiff and 
Frank A. Munsey, were among the 
guests. 

The Police Band and the Police Glee 
Club furnished music. Among the speak- 
ers were R. A. C. Smith, Abram L. 
Elkus, Walter Le Mar Talbot, Rodman 
Wanamaker, Francis M. Hugo, Mayor 
Hylan, Senator Beckham of Kentucky. 


Boston’s Equitable Women 

Mrs. Alice L. Hirshberg of the 
woma. department of the Equitable 
Life Assurance Society at Boston quali 
fied for the Eastern Century Club in 
December, 1918. Mrs. Rose S. David- 
son of the same office has just settled 
for another $50,000 case, making $145,- 
000 paid for since September 1, 1918 
when she joined that agency. She has 
qaalified for the Century Club of the 
Equitable in amount, but not in num- 
ber of lives. Miss Lucy M. Morrill of 
the same agency has paid for an in- 
come bond of $100 a month; premium 
$1,872.90. 


Join War Risk Bureau 

Leon O. Fisher, second vice-president 
of the Equitable Life Assuran|ce Society 
on Tuesday of this week became head 
of the insurance department of the Wa* 
Risk Bureau at Washington. His ap- 
pointment was announced by Director 
Henry D. Lindsley. Director Lindsley 
announces that hereafter it will not be 
necessary for dependents of soldiers or 
sailors to go to Washington to straight- 
en out tangles regarding allotments oF 
other questions, as the War Risk Bu- 
reau will give prompt and just consider- 
ation to all complaints sent in by mail. 


Pacific Mutual Appointment 

The Pacific Mutual Life of California 
has appointed H. L. Green, general 
agent at Wichita, Kansas, for the 
southern Kansas territory. Before en 
tering the life insurance business, Mr 
Green was a school teacher and later 
practiced law. He became an agent for 
the Union Central Life in Kansas City 
about four years ago. Leaving that 
company he took up the work of ap- 
pointing and developing agents for the 
Midland Life. 
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Dr. T. H. Rockwell 
On Influenza Epidemic 





GIVES COMPARATIVE FIGURES 
Equitable Life Assurance Society 


Medical Director Treats Subject 
in Thorough Manner 


Dr. Thomas H. Rockwell, medical 
director of the Equitable Life Assur- 
ance Society, presented the following 


interesting “Notes on the Present Epi- 
demic of Influenza” at the twenty-ninth 
annual meeting of the 
Life Medical 

Up to September 1 of this vear the 
Equitable had the best mortality it has 
yet experienced. We were beginning to 
wonder were not getting 
it too low for practical business pur- 


Association of 


Insurance Directors. 


whether we 


poses. In the week ending September 
21, we began to get our harvest from 
the severest epidemic in the world’s 


history. 
The following shows the increase in 
percentage of death claims over the cor- 


responding weeks of the _ previous 
year: 
Per Cent 
Demme. FP swincancnwcetecacat an 29 
SNE? Ws. “arccan us maausina un Gries ween 111 
See WD inc pvebucwterceataaiocectes 314 
EE ersten tetarte aan ena 745 
ee ie) Se ee eee 419 
November 27 495 
a” Fo en oe ae 379 
December i. ascatsnisvaracneura ‘ 9 
Tanuary ey. - desiieneaare Sees ae alald 314 
January 22 ae wine a A 371 
Our total death claims reported in 
1917 were $23,002,302, while in 1918 
they were $30054052. True, we had a 
larger exposure in 1918 than in 1917, 


but our improvement in mortality was 
so marked that I feel justified in plac- 
ing our loss due to the epidemic so far 
at over $8,000,000. 

The following is a comparison of re- 
ported death claims, month by month, 
for the years 1917 and 1918: 


19] 1917 

No. of Gross No. of Gross 
Month Cases Io Cases ss 
Tan 618 608,154 746 $2,221.63 
Feb 1 2 146.658 763 » A75 B20) 
Marel 837 > A yo 70 > 120106 
April 4,32 > 107.163 sag 1,676,717 
Ma 18 2.245.167 794 19.138 
Tanne . 652 1416.9 am 1.993. 4% 
July 769 1,848,329 645 1,648,904 
August 615 1.897.160 74 1.881.629 
Sept . 647 1.883.212 591 2 269,157 
Orvt . 1.465 3,331,000 617 1.513.650 
Nov Ano 1.464.313 649 1.524.299 
Dee 1,993 4,502,625 827 1,928,308 
Total claims, 12,167 $30,054,052 8,259 $23.062.302 


In the 67 companies represented by 
The Medical Directors’ Association, 
death claims were paid in 1917 to the 
amount of $256,170,256. The Equitable’s 
share in that year was over 9 per cent.; 
on this basis these companies alone 
stand to pay out over $80,000,000. Add 
to this all the other regular companies 
and the fraternal associations in this 
country and the financial losses of this 
epidemic are appalling. The sum total 
will approximate, if not exceed, $120,- 
900,000, and the end is not yet. 

While our losses in October, Novem- 
ber and December were about three 
times the normal (and closely approx- 
mate vital statistics generally), our 
death claims at this time (January 15) 
are about 75 per cent. in excess of the 
Same month of last year. 

It is interesting to learn from an 
analysis of the deaths in what direc- 
tions the influenza mortality was parti- 
cularly felt, whether the deaths were 
freater among men or women; young- 
er or the older people; were certain 
sections of the country more seriously 


affected than others; did certain oc- 
cupations show a higher death rate? In 
order to be reliable answers to such 


‘uestions should be based on a com- 
parison of deaths with the number ex- 
posed, not merely on the relation of the 


number of deaths in a group to the total 

deaths. 
The 

deaths 


following table is based on 
alone, as the exposures, from 
which the deaths are derived, are not 
available. Nevertheless, with proper 
care we may derive from it useful in- 
formation: 


Sub- 
Standard standard 
Influ- Other Influ- Other 
enza Causes enza Causes 
Female 8.1° 6.1° 9.3% 5.8% 
eee 91.9 93.9 90.7 94,2 
Age groups 
CO 23.8 7.2 20.5 13.4 
eee 47.5 90 51.0 17.2 
tie, MO 16.2 16.3 19,2 24.4 
50. 12.5 67.4 9.3 14.9 
lime in Foree 
EY dadieus 12.6 2.3 18.55 7.6 
2-5 38.0 12,2 38.4 5.5 
6.10 23.2 13.4 23.8 3.1 
a 46.2 72.1 19.2 43.8 
St'd’d Other S.-st’d’d Other 
Influ. Causes Influ. Causes 
Localities 
Middle Atlantic ... 40.5% 32.8° 55.6° 46.9 
New England ..... 7.5 5.6 7.3 6.3 
Middle West ...... 21.3 16.1 16.55 15.3 
Rocky and _ Pacific 9,3 7.4 7.95 8.5 
ROmEMeTR ..ccccses 19.) 17.85 10.6 11.6 
DOOMED esdcccensse 2.4 19.95 0 11.4 
Occupations 
Merchant ....... . BF 32.75 7.3 8.9 
Wage Farner, Ist C 25.6 16.4 17.3 ),2 
Wage Earner, 2d C 17.0 7.5 30.7 18.7 
PRPMICIOR  occcccccvce 2.7 2.95 3.3 7 
Other Professions 11.9 11.8 10.7 8.5 
Farmers . 8.8 9,2 0 1.8 
Ilousewives ....... 1.8 1.3 6.0 3.0 
No Occupation 1.7 11.8 0).7 7.0 
In both standard and sub-standard 


classes women appear to have given a 
higher mortality than men. Younge™ 
people seem to have suffered much 
more than the older. Among the hold 
ers of standard policies, for instance, 
the deaths by age groups: 


Ages at Death yy) 30-39 40-49 
Influenza deaths were 23.8% 45.5% Y 12.5% 
Other death causes ir 90 16.3 67.4 

of all deaths 


The sub-standard risks show the same 


trend—heavier influenza fatality among 
the young. 
From the standpoint of future mor- 


tality I regard this fact of serious im- 
port. In the epidemic of a quarter of a 
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century ago those who died were older, 
the insurance had been in force longer, 
larger reserves had been accumulated, 
so that the net loss to the company was 
not great; yet it took three years 
to begin to approach normal. The pres- 
ent epidemic seems to be more severe 
in every way, certainly in its immedi- 
ate mortality, and we must be prepared 
to encounter its after effects for several 
years to come; also, by reason of the 
younger deaths and short exposure, be 
deprived of accumulated reserves. The 
following table demonstrates the deaths 
during early insurance years: 


sO 


Ist Year 2-5 Yrs 6-10 Yrs 11th 
deaths 12.6 %, 2° 


causes.. LS 12.2 13.4 72.1 


38.00% 23 


Influenza 
Other 


Apparently, medical examination had 
much less influence in eliminating risks 
that were soon to become victims to 
influenza than in eliminating likely vic- 
tims to other 

As to locality the epidemic seems to 
have had little or no preference for 
any of the large divisions we are ac- 
customed to make—Middle Atlantic, 
New England, Middle West, South, 
Rocky Mountains and Pacific. Both 
from influenza and other causes we had 
the greatest number in the Middle At- 
lantic States, where we have the larg- 
est number of policyholders; next come 


diseases, 


the Middle West and the South, then 
the Far West and New England. But it 
would be wrong to deduce from the 


above figures that the epidemic hit the 
Middle Atlantic States hardest. For 
all we know, the Far West or New Eng- 
land or the South may have suffered 
most; it depends on the number of pol 
icyholders exposed, but this information 
is not available at the present moment. 
The preceding table shows tliat in the 


Middle Atlantic States the influenza 
deaths were 40.50 per cent. of all the 


influenza deaths, the other diseases 32. 
8 per cent. of all deaths from other dis- 


eases. Also, for the other State divi- 
sions the influenza deaths appear 
higher. 
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Government After 
Influenza Vaccine 


NO SURE PREVENTIVE FOUND 
Officers of Association of Life Insur- 
ance Medical Directors Elected 
at Newark Meeting 


That the United States Public Health 
Service has been sparing neither ex- 
pert effort nor money in search of a 
vaccine to prevent influenza was stated 
last week to the Association of Life In- 
surance Medical Directors of America 
at its final of the convention 
held in the directors’ room of The Pru- 
dential in Newark. 

Dr. G. W. MeCoy, 
hygienic laboratory of the service at 
Washington, told of the government's 
search for a preventive and of the en- 
couragement given to those engaged in 
experimental work. While he knew of 
no serum of value in preventing in- 
fiuenza, he spoke of two serums used 
to combat influenza-pneumonia which 
have given encouraging results. 


session 


director of the 


In aiding the search for a preventive 
with which to combat the epidemic, Dr. 
McCoy visited many parts of the coun- 
try, going far West as California. 
He reported to the convention that in 
some places where an efficient vaccine 
was thought to have been found, study 
of records showed that was not 
started until the local epidemic wave 
had passed its crest. The assumption 
then was, he added, that the persons 
vadcinated were those who were im- 
mune. It appeared as though the vac- 
cine made in one locality was not ef- 
fective in a distant one Dr. McCoy 
pointed out that if it must be manu- 
factured in the locality of its use it 
not be efficacious because it 
would take too long to make it for its 
use to be widespread 


300,000 Influenza Deaths 


The combined mortality from influ- 
enza and pneumonia in 1948 throughout 
the jcountry was about 400,000, Dr. 
Kredorick L. Hoffman, third vice-pres- 
ident and statistician of The Prudential, 
told the convention, Making allowance 
for the number of pneumonia deaths 
that would have been expected ordinar- 
ily, the increased mortality caused by 
influenza and pneumonia was estimated 
at 300,000. 


as 


its use 


A recurrent epidemic was to be ex- 
pected, if any forecast could be made, 
judging from the record of the previous 
visitation, said Dr. Hoffman. In ordi- 
nary insurance payments The Pruden- 
1918 claims of $7,154,000 in 


tial met in 

exe of 1917 The industrial insur- 
anice payments by the company for the 
same period showed an increase of 


$11,939,000 for 1918 

The statistician urged the importance 
of an intelligently aroused public in- 
terest in the establishment of a na- 
tional health administration on broader 
experience and purposes than those 
who govern the present government 
health service. A more effective plan 
of national, state and local co-operation, 
he added, must be developed if the 
results in combating epidemics are to 
be more satisfactory than in the past. 


Officers Elected 


In addition to the election of Dr, Thomas 
H Rockwell, medical director of the 
Equitable Life Assurance Society, as presi 
dent of the ussociation, the following of- 
ficers were chosen First vice-president, Dr 
Faneuil S. Weisse, medical director, Mutual 
Life New York second vice-president, Dr. 
Augustus 5S Knight, medical director, Met- 
ropolitan Life, New York; treasurer, Dr, 
Charles L. Christiernin, assistant medical di- 
rector, Metropolitan Life, New York; secre 
tary, Dr. Angier B. Hobbs, assistant medical 
director, New York Life, New York; editor 
of proceedings, Dr. Robert M. Daley, associ 
ate medical director, Equitable Life Assur 
ance Society, New York The following were 
elected members of the executive council; Dr 
Edwin W. Dwight, New England Mutual 
Life, Boston, Mass.; Dr. G. A. Van Wagenen, 
Mutual Benefit Life, Newark; Dr. Robert L. 
Rowley, Phoenix Mutual Life, Hartford, 
Conn, 
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New England Mutual 
Assets $89, 166,637 


SURPLUS AC ( ‘OUN ‘T $3,607,412 


Maintains Increasing Dividend Scale 


for 1919—Has 160,089 Policies 
Insuring $403,609,868 


The seventy- fifth annual meeting of 
the New England Mutual Life Insur- 
ance Company, the oldest chartered life 
insurance company in the country, was 
held January 27 at the home office, in 
Boston. 

A report of the year’s business show- 
ed that $47,352,794 new insurance had 
been paid for. This was the largest 
amount issued in any year in the his- 
tory of the New England Mutual Life 
1cw three-quarters of a century in ac- 
tive business—-with the exception of 
1917, when the liberality of the Com- 
pany in insuring soldiers and sailors 
made the amount written more than 
$54,000,000. 

The net increase for the year of insur- 
ance-in-force was $28,115,210, and the 
Company now has on its books 160,089 
policies, insuring $403.609,868. 

Payments to policyholders were $9,- 
873,208.40, an increase of $2,062,546.56. 
The surplus returned in dividends to 
policy-holders in 1918 was $2,495,788.72. 

The total assets are $89,166 637.66, an 
increase of $4,617,350.51; the total lia- 
bilities $85,559,225.30, and the surplus, 
after setting aside $2,675 000 for dis- 
tribution in dividends for the full year 
1919, is $3,607,412.36 

The past year was the most extra- 
ordinary in the history of life insur- 
ance. Not only did the companies of 
this country have to contend against 
the increased mortality caused by the 
Kiuropean war, but beginning with Oc- 
tober last they have suffered from an 
epidemic of influenza and pneumonia 
which caused losses far beyond any 
possible expectation. Since the Plague 
of London in 1665, no country has suf- 


fered from such a pestilence as the one 
that has just passed over the United 
States, striking down the young and 
vigorous, and leaving the old and fee- 
ble almost immune. 

As expected, the Company had a very 
large number of death claims, the in- 
crease being due entirely to the epi- 
demic of influenza and pneumonia, and 
the losses occasioned by the war. The 
total losses reported during the year 
amounted to $5,869,455, or $2,238,814 
more than in the year preceding. 

Payments Prove Stability 

The payment of these large claims 
has given convincing proof of the sta- 
bility and safety of the legal reserve 
system of life insurance. These claims 
have not in the slightest affected the 
sirength of the institution—built on the 
soundest principles and the impregna- 
ble rock of the law of average. The 
New England Mutual will maintain its 
increasing dividend payments during 
1919 -a real tribute to the scientific 
basis of the business. 

The New England Mutual Life on 
January 2, placed in the hands of its 
field men a complete new line of poli- 
cies. All the forms previously issued 
by the Company were modernized, and 
the Company has received from its gen- 
eral agents highly commendable let- 
ters in connection with this action. 
With this new equipment, it will be no 
surprise if the production record of 
1917 enjoyed by the New England Mu- 
tual is passed during 1919. 


Agency Manager for Ar:zona 

Cleve C. Huff of Iowa City, lowa, has 
been promoted by the Equitable Life 
Assurance Society to the position of 
agency manager for the state of Ari- 
zona. Mr. Hut joined the Equitable 
forces in December, 1915, and until the 
early part of 1918 gave only a part of 
his time to life insurance, owing to his 
duties as county auditor. While so 
engaged, however, he succeeded in 
qualifying for the quarter million clib 
of 1917-18. 











EQUITABLFE 


Mutual in Principle and Practice 


Q 
U 


Impregnable in Strength 
Enterprising, Conservative Management 
Comprehensive, Adaptable Policies 


Low Mortality Rate 


I Prompt Payment of Death Claims ] 


B representatives oj B 


Efficient Service to Policyholders 
T Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of .the advantages enjoyed by 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


L For agency openings address: L 


W. E. Taylor, Second Vice-President 


EQUITABLE 
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HOME OFFICE: 


THE MISSOURI STATE LIFE INSURANCE CoO., s¥'T Giis 





ee 


New Home Office Building, ete 








26th ANNUAL STATEMENT AS OF DECEMBER 31, 


1918 


INSURANCE IN FORCE, $1'76,746,636.00 


ADMITTED ASSETS 
First Mortgage Loans on Real Estate....... $12,352,000.13 


758,635.78 


Loans to Policyholders on Company’s Policies 2,911,129.58 


Amount of loan does not exeeed the reserve held by the Company. 





LIABILITIES AND SURPLUS FUNDS 
I a os ew neg wan cba eke ene ce $16,082,438.94 
Policy Claims in Process of Adjustment, not 


I ee a a al a Ta Sg i 486,402.56 
Premiums and Interest Paid in Advance. 101,215.78 
Dividends Left with Company............ 94,810.15 

To accumulate at interest and accrued interest thereon. 
Reserved for Taxes Payable in 1919........ 93,610.25 
All Other Linbilities.............cccccees 164,907.95 
Including unpaid bills and accrued medical fees 
I $17,023,385.63 


Excess Guarantee Fund to Protect Policy- 
holders, Including Dividends provisionally 
apportioned and set aside, Unassigned 
Surplus, and Capital Stock of $1,000,000.. 2,872,267.95 


$19,895,653.58 





Terre re 67,136.63 
United States Liberty Bonds............... 1,544,634.55 
ik a ak kw eth dw 127,550.00 
Premium Notes on Policies in Force........ 167,205.74 
Cash in Home Office and Banks (including 
deposits drawing interest) .............. 946,394.38 
Accrued Interest on Investments........... 570,838.01 
Outstanding and Deferred Premiums...... 450,128.78 
$19,895,653.58 
Premium Receipts for 1918............... $5,757,817.27 
Interest and Other Receipts for 1918....... 1,162,654.10 
Total Receipts for 1918................... $6,920, 471.37 


Dec. 31, 1913 
$9, 0: 32, ‘ - 


$10,511,516. 72 


Dec. 31, 1915 


$12,000,808.15 


Dec. 31, 1916 


$14, 142, 052.49 


Dee. 1917 


$17, 025, 067.71 


Dec. 1918 


$19,895,653.58 


Death Claims Paid in 1918................ $1,760,245.42 


Other Payments to Policyholders in 1918... 704,798.92 
Total Payment to Policyholders and Bene- 
UI 0 de rai ele’ wy acer Aoae $2,465,044.34 


Comparative Statement Showing Yearly Growth of Company 
Admitted Assets 


Insurance in ag Paid-for Basis 
Dec. 31, 1913 


$81,526, 180. 00 
$93, 364,394. 00 


1915 


$106,880, 393.00 
$129,199,279.00 


$156,948,542.00 


Dec. 31, 1918 


$176,746,636.00 
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Dr. Frankel Seeks 
Company Co-operation 





ADDRESSES MEDICAL DIRECTORS 





Calls Attention to Great Work Done 
By American Public Health 
Association 


Dr. Lee K. Frankel, third vice-pres- 
ident of the Metropolitan Life and 
president of the American Public 
Health Association, in an address be- 
fore the members of the Association of 
Life Insurance Medical Directors at 
their meeting in Newark last week on 
the “Plans and Policies of the American 
Public Health Association,” briefly re- 
viewed the work of the association since 
its inception approximately forty-seven 
years ago along the lines of conserva- 
tion of health and extension of human 
resources. 

He stated that the association was 
started at a time when it was felt that 
there was a great demand for better 
health work, when conditions through- 
out this country were rather anomalous 
and almost inchoate, and the men who 
brought the assolciation into existence 
at that time realized what ought to be 
done along preventive lines in the erad- 
ication and prevention of the so called 
communicable and preventable  dis- 
eases. 

Accomplished By Association 

He referred to the extermination of 
vellow fever, the practical wiping out 
of typhoid, and reduction in preventable 
and communicable diseases generally, 
and asserted that the work accom- 
plished in these directions resulted 
largely from the activities of health of- 
ficials and others connected with the 
American Public Health Association 
and that the reduction in mortality ef- 
fected has been the outcome of instru- 
mentalities created by the organization. 
Dr. Frankel gave statistics showing the 
decrease in the rate of mortality gener- 
ally and ina number of diseases specific- 
ally during the last forty years, and em- 
phasized the fact that this decreased 
mortality meant. a reduced claim per 
cent. for life insurance companies and 
fraternal organizations carrying insur- 
ance on the lives of their members. 


Needs Financial Assistance 


The American Public Health Associa- 
tion, Dr. Frankel said, is composed al- 
most entirely of public health men 
that is heads of State health depart- 
ments and health officials of municipal- 
ities, counties, townships, villages and 
so on. These men are very often in 
receipt of relatively small salaries, and 
for this reason are not in position to 
furnish all the funds necessary to prop- 
erly and efficiently carry on the am- 
bitious programme of the association. 
Dr. Frankel named a number of life in 
surance companies which now contri- 
bute to the funds of the association 
and appealed to the Medical Directors 
present to interest themselves in the 
work of the organization and if their 
companies are not already contributors 
to induce them to become suci, since 
the benefits derived from a decreased 
mortality rate were shared in by all. 


To Publish Health Magazine 


In referring to the plans of the as- 
sociation for the future, Dr. Frankel 
said the organization contemplated and, 
in fact, had under consideration the is- 
Suance of a popular health magazine, 
to be patterned after the National Geo- 
graphical Magazine, the popularity of 
which is attested by its huge circula- 
tion. ‘Through the means of this 
magazine, the gospel of hygiene, sanita- 
tion and the improvement of health 
conditions generally will be spread 
broadcast, and the recipients will have 
the benefit of the latest knowledge ob- 





tainable along all health conservation 
lines. 

In closing, Dr. Frankel said that in 
his opinion the time is now ripe and the 
opportunity at hand for the co-operation 
of life insurance companies generally 
in furthering the work of the American 
Public Health Association and earnest- 
ly appealed to those present to bring 
the matter to the officials of their com- 
panies in the very near future so that 
the important work of the association 
may go on and be expanded. 





Midland Mutual Figures 


The Midland Mutual Life of Colum- 
bus, Ohio, had new paid for business 
in 1918, exclusive of additions, amount- 
ing to $3,873,704. The Company’s 
business for 1917 was $4,756,614. The 
Company’s gain in insurance in force 
for 1918 amounted to $1.958,887. The 
sain for 1917 was $3,224,378. Its mor- 
telity actual to expected for 1918 was 
75 per cent.; for 1917 it was 32 per 
cent. 


May Insure Professors 
New York University is considering 
‘he adoption of the Carnegie Founda- 
tion’s plan of insurance for college 
professors. 








THE TRAVELERS 


INSURANCE oS INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 








Total Insurance in l*orce 





New England Mutual 


Life Insurance Company 


87 Milk Street, Boston, Massachusetts 
ALFRED D. FOSTER, President D. F. APPEL, Vice-President 
JACOB A. BARBEY, Secretary 


Abstract from the Seventy-fifth Annual Report 


lor the Year ending December 31, 1918 





oflU ee rae 


wrrrerre T $89, 100,637.06 


Increase, 


$4,617,350.51 


Policy Reserve and other Liabilities. .$85,559,225.30 


Increase, $6,429,944.89 


Surplus, Massachusetts Standard...... $3,007,412.36 

Received for Premiums............-. $13,319,472.34 

Increase, $978,965.78 
Ge PROUD 6 nce e cased er indeewssenes $17,025,243.10 

Increase, $1,484,093.87 
Payments to Policyholders........... $9,873,208.40 

Increase, $2,062,546.56 
Death Claims Incurred... .......s000. $5,869,454.70 


Increase, $2,238,81 3.76 
$403,609,808.00 


Increase, $28,115,210.00 


Edward W. Allen, Mgr., Astor House Building, New York, N. Y. 
Lathrop E. Baldwin, Mgr., 141 Broadway, New York, N. Y. 

Charles A. Hinkley, General Agent, White Building, Buffalo, N. Y. 
Henderson & Mann, General Agents, Cutler Building, Rochester, N. Y. 

H. P. Wickes, General Agent, Union Building, Syracuse, N. Y. 

Marston & Smalley, General Agents, Land Title Building, Philadelphia, P 
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Meekness—Strength 











A Thought by William King, St. Louis 














What is the real strength of the suc- 
cessful salesman? 

Undoubtedly many an agency man, 
and many an agent, has tried to fathom 
the mystery or seeming mystery of guc- 
cess, and from iime to time sugges- 
tions have come forth, all tending to 
throw light on the subject, and yet, 
somehow or other, I am contident that 
most of us have’ felt that the explana- 
tion missed fire. 

In a general sense. most of the 
‘thoughts are embodied in the one word, 
“personality,” and yet the writer feels 
that this word has been found want- 
ing in that it is of so general a nature 
that its interpretation is baffling. He 
takes the liberty therefore of offering 
a suggestion, not as conclusive, but 
rather jin the spirit of helpfulness in a 
common cause. The thought does not 
come from a work on salesmanship, 
and yet, measured by experience, it 
seems to have the stamp of authorily 
upon it. - 

Perhaps most of us will agree that 
the greatest selling talk known is found 
in the Book of Matthew. the fifth, sixth 
ard seventh chapters, and known as the 
“Sermon on the Mount.” But I wonder 
if many of us have studied this sermon 
in its possible relation to the daily 
activities of life. 

In practically the opening statement 
this occurs: “Blessed are the meek, 
for they shall inherit the earth.” It is 
rot intended to go into any extended 
discussion of theology or any of its 
kindred ideas--it is not intended to 
moralize at all in this short space, but 
as a practical proposition, if the meek 
will inherit the earth, isn’t it worth 
while to ponder a moment on the mean- 
ing of the word ‘“meek’’? 

In an article which appeared some 
years ago on salesmanship, this state- 
ment was made: “The test of fitness 
for success is aggressiveness.” Cer- 
tainly there is something wrong, either 
in the first statement or the second, or 
at least in the popular understanding 
of the two thoughts. The writer there- 
fore begs to ask the reader if he has 
studied the word “meek,” and then 
consider just exactly where aggres- 
siveness leads to as applied to success 
in the departments of life and sales- 
manship in particular. 

Does méekness imply servility? I 
think not, for never was a meeker per- 
son than Jesus of Nazareth, and yet, 
can you recall the word “servility” ever 
Leing associated with Him? A servant, 
yes—-the greatest in history, but ser- 
vile—never! Meekness generally im- 
plies humility, and humility can readily 
be associated with the desire to serve 


and certainly any salesman who has 
imbred in him true humility, coupled 
with the desire for service, will be the 
real success. 

Now take for a moment the aggres- 
sive type—impressing upon one his 
personality—himself—the great ‘“I’’—is 
he satisfactory to us—does he impress 
us with his desire to serve us-—we 
think not. In fact, history will siow 
numerous examples of men who, as 
long as they submerged themselves 
humbly in the cause for which they 
fought they were practically all pow- 
erful, but as soon as this personality 
exerted itself in personal aggressive- 
ness, just that moment the power of 
the man was seemingly lost—his meek 
ness had fled. It is the writer’s cpin- 
ion that meekness is the desirable qual- 
ity of the true salesman—that humble- 
ress—so coupled with the desire to 
serve that it is irresistible is the real 
power for success. 

Gentlemen—study “meekness’—simu- 
late it—and then adopt it as YOU 
and remember the words of the narra- 
tor at the conclusion of the sermon 
“And he taught them, not as_ the 
scribes, but as one having authority.” 
Have authority—know your goods 
have meekness, and the desire for ser 
vice, and success is yours. 


How Estate Tax Works 
The working out of the Federal 
estate tax as it applies to a large estate 
is shown in the payment of $1,159,648, 
as the tax on the estate cf Mrs. Amice 


Lebaudy, mother of the late Jacques 
Lebaudy, who died in Paris in 1917. 
Her total estate in this country 


amounted to $9,320,992, and the differ- 
ence between this and the tax has re- 
verted to the Paris estate. The Fed- 
eral tax was computed on the basis 
then prevailing, but which has since 
been increased. The full detai] of the 
tax is as follows: 


P. ¢ Amt 

Net estate not exceeding $50,000 WA) $750 
Net estate........ $50,000- 150,000 3 3,000 
Net estate........ 150,000- 250,000 4% 4,500 
Net estate;....... 250,000- 450,000 6 12,000 
Net estate........ 150,000-1,000,000 7% — 41,250 
Net estate........ 1,000,000-2,000,000 9 90,000 
Net. estate........2,000,000-3,000,000 101% = 105,000 
NGO OCNCREG. 5:0 00:88 3,000,000-4,000,000 12 120,000 
Net estate........4,000,000-5,000,000 134% = 135,000 
Net estate exceeding ...5,000,000 15 648,148 
EE cncssciatuassssaskeeranceewen $1,159,648 
The property of the estate in this 


country consisted mostly of stocks and 
bonds. The settlement of the tax was 
made through attorneys for the estate 
in this city, the check being one of the 
largest that has been paid in to the 
Collector of Interrmal Revenue. 


AMENDS CORPORATION TAX 





Joint Bill In State Senate and Assem- 
bly Removes Ten Per Cent. 
Exemption 


A joint bill has been introduced in 
the New York State Senate and As- 
sembly by Senator Russell and Assem- 
blyman Braun providing for a tax on 
the surplus reserves and capital stock 
of all corporations based on their full 
value less the assessed value of real 
estate and stock held in other corpora- 
tions which are taxable upon their 
capital stock under the laws of this 
state, 

This measure proposes to abolish the 
ten per cent. exemption as to surplus 
and reserves, and thus subject the en- 
tire surplus and reserves to taxation. 





More 
Power 
To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 

















HOME LIFE 


INSURANCE CO. 


(Purely: Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year. of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 





For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 














Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 














THE BERKSHIRE LIFE INSURANCE CO. | 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 
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TEXAS GREAT 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 

















Missouri State Life Policies Rich In Selling Points 
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Facts— 


Over $156,009,090 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 
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to Provident 


Organized 


The Provident Life and Trust 
Company of Philadelphia 
Endowments Matured in 1918 $3,307,534 

The satisfaction of these Policyholders is a valuable assistance 

Agents, who do not 


what is the best form of policy. They quote the Hindsight 
of these satisfied Policyholders. 


1865 


have to theorize about 

















THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 











F INSURANCE com 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 
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Golden 


Connection with the Guardian 
Life Insurance Company of America 


Jubilee of Hubert Cillis’s 








There are few life insurance officials 
in the United States who have been 
connected with one company longer 
than Hubert Cillis has been with the 
Guardian Life Insurance Company of 
America, and who have climbed from 
a clerical position to the Presidency of 
the company. 

Early in life Mr. Cillis showed un- 
usual talent for mathematics and was 
advised to take up life insurance as a 
business. Accordingly he entered the 
services of the Company on February 
10, 1869, being employed at that time 
in the actuarial department. Two years 
later he became the actuary of the 
Company. In 1889 Mr. Cillis was one 
of the organizers of the Actuarial So 
ciety of America of which he is a char- 
ter member at the present time. 

In 1891 his scope of work was 
greatly extended through his appoint 
ment as secretary in addition to his 
position of actuary, and at the same 
time he was elected a member of the 
board of directors of the Company. In 
1898 Mr. Cillis was elected vice-pres 
ident and secretary retaining such 
position until 1903, when he became the 
vice-president. On January 1, 1915, he 
became president upon the retirement 
of former president, the late Cornelius 
Doremus, owing to ill health. 

Before his election as president, Mr. 
Cillis took an especially active part in 
the public and charitable affairs of the 
City of New York, and he is at present 
a member of the Academy of Politica! 
Science, Actuarial Society of America, 
American Museum of Natural History, 
Chamber of Commerce of New York 
City, Citizens Union, Civil Service Re- 
form Association, Life Underwriters’ 
Association, Mayor’s Committee on Na- 
tional Defense, the Metropolitan Mu 
seum of Art, and of a large number of 
charitable organizations. 

Of recent years Mr. Cillis has con 
fined his activities mostly to business 
matters, and under his presidency the 
Guardian Life Insurance Company of 
America has passed through a_ period 
of marked progress and prosperity. 





CILLIS 


HUBERT 


To commemorate the fiftieth anni 
versary of his connection with the Com- 
pany, February has been designated 
“President's Golden Jubilee Month,” 
and the fieldmen have agreed that 
new business . produced in February 
shall break all previous records for one 
month. 


Proof of Age 

Spdcial notices are being forwarded to 
policyholders of Canadian life insurance 
companies, setting forth the fact that 
proof of age is material to their policy 
contract (if in forcey and should be 
furnished during life time, if not al- 
ready admitted. The notice advises 
policyholders .that forms upon which 
to submit proof will be furnished on 
request. This notilce is issued pursuant 
to the Ontario Insurance Act, 
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Invested Capital 
Under New Tax Law 


INADMISSIBLE ASSETS TREATED 
Privilege of Electing to Include Such 
Items in Schedule of 
Net Income 


Invested capital, defined under 
the new income 
by Morris F. Frey, 
the Guaranty Trust 
York. Referring to 
sets,” Mr. Frey 

Dealers in securities, insurance com- 


as 
tax law, is explained 
consultant of 
New 
“inadmissible as 


tax 
Company, 


Says: 


p ‘nies, banks, banking associations, loan 
and trust companies, have the privilege 
under the Senate bill of electing to in 
clude in net income all income derived 
from inadmissible assets, in which case 
nc deduction shall be made from in- 


vested capital on account of such as 
sets. Whether or not the corporation 
desires to take advantage of this 


privilege of etection is dependent upon 
the ratio of its inadmissible assets to 
its total assets. If the income from 
its inadmissible assets is in excess of 
10 per cent of the portion of the im 
vested capital which such corporation 
would be required to deduct from its 
total invested capital, as above stated, 
it will be to the advantage of the cor 
poration not to elect to include such 
income in taxable income, but to com- 
pute its invested capital by making 
the proportionate deduction provided 
for. 
No General Rule 

If, however, the ratio of the inadmis 
sible assets to the total assets is high 
it will be to the advantage of the cor 
poration to elect to include all income 
from inadmissible assets in invested 
capital. No general rule, however, can 
be stated, and if the assets of a corpo 
ration include inadmissible assets the 
tax should be computed by both 
methods before return is made, in or 
der definitely to ascertain which is to 
the best interests of the corporation 
An election once made by a corporation 
must be followed in the future, unless 
permission to change is granted bv 
the Commissioner of Internal Reven:e. 

If part of the income of the corpora- 
tion comsists of profits derived from 





the sale or disposition of inadmissible 
assets, that proportion of the inadmis- 
sible assets which such profits bear to 
the total income from such assets shall 
be included as admissible assets. Simi 
lar treatment shal] be made of inad- 
missible assets where no deduction is 
permitted of interest on indebtedness 
incurred in the purchase or continued 
to carry such obligations. 


Reo! gan ‘zation 


In the case cf the reorganization, con 
solidation or change of ownership of 
the trade or business after January 1, 
1911, the invested capital of the pre 
decessor’s business for the pre-war 
period shall be deemed to be the in- 
vested capital for such period of: the 
corporation now engaged in the busi 
ness. In the case of reorganization, 
consclidation or change of ownership 
of the business, or of the change of 
ownership of property after March 38, 
1917, if 50 per cent. or more of the in- 


terest or control therein remains in 
the same persons, the assets trans- 
ferred shall not be ullowed a higher 


value in determining the invested capi 
tal than would have been allowed unde 
the previous ownership. 


Resu'ts In Toledo Life 

The Toledo Travelers’ Life did not 
\.rite as much business in 1918 as in 
1417, because the same amount of pres- 
sure was not put on, the Company be- 
lev ng it better to avoid heavy expenses 
necessary under the prevailing condl- 
tions. The business written is of good 
class, says Actuary R. E. Ferguson. 
The dividend scale of 1918 will be con- 
tinued and carried forward to include 
the fifth year. Our deaths from infiu- 
enza were bot one, for $1500; the mor- 
tulity for the year, however, has been 
righ, ranging a trifle over normal. 
Trom the way business is opening, and 
now that agents are again procurable, 
the Company is looking forward to a 
year of greater prosperity. 


Caleb D. Pierce Dead 


Caleb D. Pierce, 
the Union Central 


representative of 
Life at Olean, New 
York, passed away suddenly at his 
home last week Mr. Pierce was one 
ol the best known and most highly re- 
spected residents of Olean. 











in which to insure. 
every one of our representatives. 
that record is in their work. 





JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


SECOND TO NONE IN SERVICE 


Long established and thoroughly modern, providing perfect protec- | 





tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
They will tell you how great an asset 





The Agents of the 
New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 








A Universal Necessity 


ace the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 
































THE EASTERN 


UNDERWRITER 





February 7, 1919 











LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














In discussing the ubject 
The of leaflets in “Provident 
Use of Notes,” the Provident Life 


Leaflets & Trust agrees with Alfred 
Matthews of San Francisco 
that the average leaflet is a waste of 
printer’s ink, and*that where a leaflet 
has real merit it is helpful only accord 
ing to the skill with which the agent 
uses it and makes it a part of his can 
vass. Continuing, it says: 

Mr. Matthews hits the nail upon the 
head. That’s a way he has. He know 
that a large number of the most sue 
cessful agents searcely use a_ leaflet 
from one year’s end to the other, H« 
knows, too, that when a uccessful 
agent is using leaflets, he is as careful 
in his use of them as he is in his ap 
proach, or in any other part of his per 
sonal canvass. 

Some agents do not understand this 
They do not realize that as much skill 
can be shown in handing a man a leaflet 
ar in actual canvass by word of mouth 
Vhen they do hand a man a leaflet, if 
is in a hit or miss sort of fashion. They 
do not realize that the average man 
capable of carrying a good policy is 
deluged with print. The old proverb 
had it, “You can lead a horse to wa 
ter, but you cannot make him drink.” 
lead a 


Let us adapt this. You can 
leaflet to a man® but you cannot make 
him read—-unless you can first make 


him want to read it. 

That's the difference between the 
agent who is skillful and the agent who 
is unskillful in the use of leaflets. The 
skillful agent makes his prospect want 
to read the leaflet. This isn’t easy to 
do. In fact, it is so difficult that many 
successful agents think they could use 
the time and skill required to better 
use in actual personal canvass. 

We are not arguing against leaflets, 
nor are we trying to persuade agents 
who use them successfully to give up 
their use. What we are trying to do, 
however, is to show that it is not the 


ATLAS LIFE OF OKLAHOMA 


Increase Authorized in Capital Stock— 
Paid for Business More Than 
$1,031,000 Jan. 1, 1919 


Hubert H. Sharp, assistant secretary 
of the Atlas Life Insurance Company, 
Tulsa, Oklahoma, gives The Hastern 
Underwriter the following information 
in connection with the work of that 
company for 1918: 

“We began writing business the sec 
ond day of October 1918, and closed the 
vear with over one million dollars paid 
for. Business received to date for the 
month of January, amounts to slightly 
over $500,000. The Board of Directors 
has authorized the increase of the Com 
pany’s capital to $250,000. This will 
assure the Company’s strength financi 
ally and enable us to care for the larg: 
volume of business that our agents are 
writing. 

“The fact that we are well regarded 
among the insurance companies is em 
phasized by the fact that a large line 
of reinsurance has been given us from 
the day that we began business. During 
the present month reinsurance received 
has amounted to over $150,000.” 

Business received—251 applications 
for $1,296,100.00; Business issued and 
paid for—200 applications, $1,031,900. 
00; Total premiums on business paid 
for, $30,250.16; Average amount of each 
policy, $5,160.00; Average premium per 
$1000, $29.32. 


To Extend Agent Law 
Now that the United States Suprem> 
Court has upheld the South Carolina 
resident agent law, other southern 


states will be asked to pass more re- 
legislation on 


strictive this subject. 


leaflet itself so much as the skill shown 
in its use which brings results. 

There is just one exception 
and it is a curious exception. There 
are some agents whose personal can- 
vass is better when they have a good 
leaflet in their hands. It isn’t so much 
the effect the leaflet has on the pros- 
pect, as it is the effect the leaflet has 
on the agent himself. It acts upon him 
like the Indian’s big medicine; like the 
negro’s charm. It increases his con- 
fidence, and the result is just the same 

if it made him strong and made him 
lucky. We are not quarreling with 
this fact; it is as true as it is intangi- 
ble 


to this, 


Where this 18 so, the agent shouldn't 
he afraid to confess it. It doesn’t 
poil the charm, and it does make the 


gent more skillful and more careful 
in his use of leaflets. We don’t. be- 
grudge supplying our agents with leaf- 


lots which are skillfully used. In these 
war days, however, when the cost of 
printing is on the same high plane as 
the cost of living, we feel justified in 
warning against the waste of money re- 
ultiing from the unskillful use of leaf- 
lets. ’ 


A successful salesman says 


Sell Your regarding the policy con- 
Own tract: “Don’t give too 
Policy inuch time to discovering 

the weaknesses in your 

‘ompetitor’s policy, but know all 

ihe good points in your” own. 

Study it so thoroughly that you 


can make it look so good to the pros- 
pect that he won’t be satisfied until he 
has one. I was in very strong com- 
petition with an agent of a company 
that wrote a policy that was almost an 
‘xact duplicate of the policy I was 
selling. I had come in on the case at 
the time when the other agent was 
about to close. But I told the man so 
many good things about my policy and 
my company that he could not help 
feel that he was making a serious mis 
take in taking the other.” 
+ - * 


R. T. Hoffman, agency supervisor of 
the Richmond agency of the Equitable 
Life Assurance Society, delivered 53 
policies to 58 individuals during Octo- 
ber, November and December, 1918 and 
the first half of January, 1919. This ig 
no mean record. 
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Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force. ..$4,429,511,816 


It is greater than any other company 
in America in the number of its 


WE. hv caicadcceonea 19,784,261 
It stood first in the world in 
amount of insurance placed in 
PE kas Giaiee vawskcwae $882,340,609 
It stood first in the world in 
gain in insurance in force in 
ee ee omen $493,329,918 
It stood first in the world in gain in 
assets in 1918....... $71,429,182.97 
It stood first in the world in the 
amount of Ordinary insurance 


placed in 1918, exclusive of Indus- 
trial insurance ....... $463,008,744 


JOHN R. HEGEMAN, President 








NATIONAL LIFE, U. S. A., RESULTS 


Secretary Robert D. Lay’s Comments 
On the Company’s Business 
in 1918 

Addressing The Eastern Underwriter 
relative to results in 1918, Secretary 
lKiobert D. Lay, of the National Life, U. 
©. A., Chicago, says: 

The beginning of the year found us 
in the midst of war activities, the un- 
certainty in connection therewith, — to- 
gether with the loss of men going into 
service, naturally did not make for an 
exceptionally large business, although 
our production for the first several 
months was maintained at normal fig- 
ures. In May, which .every year is 
Johnson Month in honor of President 
A. M. Johnson, our production reached 
record-break@ng proportions. 

The momentum gained in May as- 
sisted materially in the excellent busi- 
ness we did during the summer. In 
fact, the month of August, during 
which we held our Mid Year Campaign. 
despite “Dog Days,” was one of the best 
in our history. The turn of the tide 
in favor of the Allies in the late sum- 








and size are impressive. 


out of first-time customers. 








What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. 
and safety that need no demonstration. 
vice to policyholders—the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


Big Dividends. Strength 
Unsurpassed ser- 














ier gave stimulus to the business and 
Ly the time the armistice was signed 
our organization was writing business 
at better than a normal pace. The 
month of December, 1918, was the big- 
gest December in the history of the 
Company. 

As a whole, 1918 in all departments 
measured up very well with any other 
year, and I have reason to believe that 
the extra effort required to do normal 


business during last year will result 
in great things during 1919. 
Asst. Supt. Bishop Host 
The Stroudsburg staff, of the Easton 


district of The Prudential, were guests 
of Assistant Superintendent Jesse Bishop 
at a chicken and waffle dinner served 
at the American House, Stroudsburg, 
recently. It was revealed during the 
dinner that the Stroudsburg district 
was the honor district in that territory. 
In no single week during the past year 
was the staff of this office topped in re- 
sults by any other staff in the district. 
This leadership was maintained in both 
the ordinary and _ industrial depart- 
ments. The members of the staff and 
their wives present were: Assistant 
Superintendent Jesse Bishop and Mrs. 
Bishop, Dr. W. E. Gregory, the com- 
pany’s examining physician; S. 
W. Albert, Mr. and Mrs. W. C. Strunk, 
Mr. and Mrs. W. R Homan, A. S. Bartle- 
son, Mr. and Mrs. W. E. Arnold, Mr. 
and Mrs. A. A. Strunk, Miss Anna Mil- 
ler--and the following guests: Rev. F. 
L. Eichner, J. Frank Dreher, William 
Ware and Ralph Flynn. 


Niagara Life’s Statement 

E. H. Burke, vice-president of the 
Niagara Life, Buffalo, reports new paid 
for business in 1918 of $1,122,000 com- 
pared with $771,000 in 1917. 

Insurance in force December 31, 1917 
was $8,104,251; December 31, 1918 $8,- 
290,739, an increase of $186,488. Health 
and accident premiums in 1918 amount- 
ed to $26,177 compared with $21,888 
in 1917, an increase of $4,289. Death 
claims incurred were $188,127 com; 
pared with $144,923 in 1917, an increase 
of $43,204. Health claims paid, $21,678, 
in 1917, $12,256, an increase of $9,422. 


To Meet at Atlantic City 

The annual meeting of the $100,000 
Club of the Missouri State Life of 5St. 
Louis will be held at Atlantic City this 
year. A side trip will be taken to 
Washington and New York City. The 
date of the meeting has not been 42- 
nounced as yet. 
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Who Pays for Gov’t. 
War Risk Insurance? 


TAXES MAKE UP DEFICIENCY 





Death Claims $480,000,000 Greater 
Than Premium Receipts Based on 
War Department Figures 





Discussing the matter of the govern- 
ment monopolizing the business of life 
insurance, the following article printed 
in the “Penn Mutual News 
under the caption “Who 
worthy of perusal. 

“An able, thoughtful student of life 


Letter” 
Pays?” is 


insurance, who proceeds upon figures 
submitted by the War Department, 


makes it quite clear that the premiums, 
or price, collected from the soldiers and 
sailors have been grossly inadequate 
to meet the claims made by reason of 
death. As the claims will surely be 
paid are now in process of settlement. 
and cannot be paid from funds collected 
for that purpose, it is obvious they must 
be paid from other funds collected 
through taxation. The whole nation 
will bear the cost and should cheer- 
fully do so. This is evidence of the 
generosity of the people, but it does 
not seem convincing of the ability of 
the government to function on those 
lines which should be left to individual 
enterprise. At it was, the government 
had no alternative. It did well in war 
nothing could be better—but to argue 
from this that the government should 
monopolize the business of life insur- 
anice, aS some bureaucrats who desire 
to retain their position and emolument 
now urge, involves the admission that 
costs incurred must be supplemented 
by the ‘public treasury where and when 
the price collected is insufficient! But 
read: 
Premiums Are Inadequate 

“The War Department has stated that 
the mortality among our fighting forces 
abroad from all causes was 56,000. On 
November 9, the Assistant Secretary of 
the Treasury announced that 18,000 
deaths had occurred in the forces within 
the United States from the influenza epi- 
demic alone. Assuming that the deaths 
from normal causes in these forces 
have been only 8,000, we have a total 
of at least 82,000 deaths sinlce the plan 


went into effect in 1917. About 95 per 
cent. of these deaths represent insur- 
ance claims on -the government aver- 


aging $8,734 each. This would indicate 
total ultimate claims of $689,000,000. 
Deducting from this the premiums paid 


by the soldiers and sailors, which we 
may generously estimate at $200,000,- 


000, we have an apparent excess war 


insurance mortality to be paid trom the 
public treasury of $480,000,000. 

“This is a magnificent and well-merit 
ed recognition of the services of our 
heroic defenders, and it must be grati- 
fying to every patriotic American that 
Congress has dealt so generously with 
them in this matter of compensation 
and insurance. : 

“You should understand, however, 
that no new method has been found by 
the government to lower the cost of life 
insurance, but that the low premium 
charged our soldiers and sailors is made 
possible by the patriotic contribution of 
public funds by Congress. Without the 
aid of these funds the government 
would of course be obliged to charge 
adequate rates, as the life insurance 
companies are obliged to do.” 


Has Written Over $100,000,000 

This year the annual dinner of the 
Chicago agency of the Mutual Life, 
which was held January 30, was really 
something more than that, as it was the 
occasion for celebrating the eighth an 
niversary of manager Darby A. Day’s 
connection with the agency. Aiso the 
accomplishment of producing more than 
$100,000,000 of new paid for insurance 
during those eight years. The seventy 
sixth anniversary of the Mutual Life 
fell on the first of February, and this 
faict was not lost sight of at the meet- 
ing in Chicago. To be exact the amount 
of paid-for business in this agency since 
Mr. Day became manager eight years 
ago is $106,153,191. The agency has 
exceeded two million dollars of paid- 
for business each month now for three 
consecutive months, having just closed 
the January account with $2,044,000. 


To Save Sailors’ Insurance 

An educational plan by which tho 
Navy Department will co-operate with 
the Treasury Department to induce 
sailors to maintain their Government 
insurance following their return to civil 
life has been announced by Secretaty 
of the Navy Daniels. Specially trained 
insurance men, about 150 in number, 
selected from 400 now undergoing in- 
struction at the officers’ material 
school for the Pay Corps, at Princeton 
University, are to be assigned to demo 


bilization camps. They will instruct 
the sailors, before they are discharged, 
how at any time within five years 


from discharge this insurance may be 
converted into any of the standard 
forms of insurance without physical 
examination. 


American National 

The annual meeting of the American 

National Insurance Company, of Gal- 

veston, Texas, will be held on March 
12. 


Meeting 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, June 28, 1915 


“It is noteworthy that this Company was organized 
“I beg to report further that I find the Company in excellent financial condition.” 
“The volume of its business has steadily increased, 
its funds are being carefully conserved under expert supervision.” 


Home Office, DALLA 


without any promotion expenses.” 


its surplus is growing rapidly and 


S, TEXAS 

















Security Mutual Life Insurance Company 
Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 








15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” This DIRECT LEAD 
SERVICE helped to make 1917 the best year in Fidelity’s history. 
AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Insurance in force over Walter LeMar Talbot, 
$142,000,000 President 











Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST STRONGEST, Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
bas CONDITIONS ON DECEMBER 31, 1918 


Liabilities 
Capital 


$18,362,862.75 

. 16,626,824,78 
and Surplus : : ' 1,736,037,97 
Insurance in ‘ 149,170,320.00 
Payments to Vo 2,376,218.75 
Potal 21 988,834.83 


ree 
licyholders 
Payments to Policyholders sinee Orpanization 


GOOD TERRITORY FOR LIVE AGENTS 











Mr. Successful Life Insurance Agent: 
Do you want to secure a General Agency 
for yourself? If so, read this, it is 


WORTH KNOWING 


A $5,000 policy in the United Life and 


Company guarantees: 
FIRST, that in case of de 


Accident Insurance 
! of the Px will 


ith from u 0, the face iliey 


be paid 
SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
fece of the Policy, will be pax 
THIRD, that in case of death 
or THREE TIMES the face of the Policy, will be paid 
OURTH, that in the case of total disability as a result of accidental injury, the 
will pay direet to t nsured at 1 t t » PER WEEK during such 
but not to « ed em ift t kl il nit will be at 
the rate of VER WEE! l ighout ‘ 1 disabilit (an insurance do 
And WHIYS a i | policy that would do less 
Annual Premium, Ordina Lif $128.05 
Pwent Payment Late 167.10 
went Year End ment Ww 
General Agents wanted in the following States: Pennsylvania, Delaware, Kan 
sas, Michigan, Ohio and the District of Columbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 


from certain SPECIFIED accident, $15,000, 











A PENN MUTUAL PREMIUM, 
purchasing a PENN MUTUAL 
VALUES, make an IN 
ALL ITS BENEFITS 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


rates were reduced 
907 


3% reserve 


less a PENN MUTUAL DIVIDEND, 
POLICY, containing PENN MUTUAL 
SURANCE PROPOSITION which in the sum of 
}, is unsurpassed for net low cost and care of inter- 


On January 1, 1909, and values increased to fu’'l 








Are You Permanently Established? 
Write for Territory 


Pennsyl Ohio 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 


apa West Virginia 











PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
William Gueet, New York City 


Address, 
Care of The Eastern Underwriter, 105 
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Imperial Life 
Business $72,741,582 


ASSETS REACH $15,448,031 
Interest Rate From Invested Funds 
is 6.51%—Total Income $3,522,388 
for 1918 

J. F. Weston, managing director of 
the Imperial Life Assurance Company 
of Toronto, in a letter to policyholders 
discussing the work of the Imperial 
Life for 1918, says in part: 

You wil! learn from the 
what an extraordinary extent the Com- 
pany has discharged its principal and 
all-important function—the protection 
of dependents—in meeting the claims 
incident to the closing year of the 
greatest war in history and to three 
months’ ravages of the most fatal epi- 
demic. 

You will learn further that, notwith- 
standing the unexpected and unprece- 
dented. amount paid by the Company to 
the dependents of our many policy- 
holders who died in the year, there has 


report to 


been no lessening in the least of the 
strong basis on which our policy re 
serves are held and our assets have 
materially increased. 
From Directors Report 
The new assurances issued and as- 


surances revived amounted to $15,013,- 
517, establishing a new high record and 
exceeding the best previous record 
that of the preceding year—by $1,925,- 
933. The gain made \n assurances in 
force was also the greatest in the his- 
tory of the Company, being $9,379,243, 
and bringing the total assurances in 
force up to $72,741,582. 

The cash income from premiums was 
$2,629,178.04 and from interest $893,- 
209.97, making the total cash premium 
and interest income $3,522,388.01—an 
increase of $387,434.17 over the corre- 
sponding income of 1917. 

The benefits paid to 
comprising death losses, 
dowments, profits, ete., amounted to 
$1.760,661.93, exceeding by $730,269.84 
the payments made to policyholders in 
the previous year. Payments to pol- 
icyholders in respect of death claims 
were particularly heavy in the year, as 
superimposed on the ordinary claims 
were those due both to the war and to 
the severe epidemic of influenza that 
raged during the last three months. The 
combined effect of these abnormal con- 
ditions was to bring out a death rate 
for the year equal to 116 per cent. of 
the normal table mortality, 43 per cent. 
being due to deaths from ordinary 
causes, 22 per cent. to deaths due to 
the war, and 51 per cent. to those due 
to the influenza epidemic. 

The total assets of the Company 
were increased during the year by $4,- 
164,185.52 and at the end of the year 
amounted to $15,448,031.41. The aver- 
age rate of interest earned on all in- 
vested funds was 6.51 per cent., show- 
ing, therefore, that a substantial mar- 
gin for security and surplus exists 
above the policy valuation rate of 3 
per cent. 


policyholders, 
matured en- 


WISCONSIN FUND’S EXPERIENCE 
Record of Inactivity that Every Life 
Insurance Agent Should Have 
Before Him 








What Governor Philipps of Wisconsin 
said in his annual message regarding 
the State Life Insurance Fund of 
Wisconsin should be pasted in every 
life insurance salesman’s hat. Besides 
advising that the fund be legislated 
out of business he submitted a report 
which will create a laugh anywhere it 
is read before insurance men and will 
enlighten any policyholder or prospect 
who entertains any illusions regarding 
State Insurance Funds. Here is the 
record: 

“In 1911, section 1989m, was enacted. 


This statute provided for a State Life 
Fund to be managed by the state with- 
out obligation on the part of the state, 
except to the extent of the fund. 
Policies were issued in 1913—at the 
end of that year 239 policies had been 
issued granting $147,500 of insurance. 
“In 1914, 83 policies for $82,800 of in- 
surance were issued and 3 policies for 
$3,000 insurance lapsed. In 1915, 71 
policies for $70,500 insurance were is- 
sued, 2 policyholders with $2,000 insur- 
ance died, 1 surrendered and 5 lapsed. 
In 1916, 84 policies for $80,200 were 
issued, 1 policyholder died, 3 surrender- 
ed and 14 lapsed. In 1917, 21 policies 
for $21,000 were issued, 1 surrendered 
and 1 lapsed. In 1918, 11 policies were 
issued. 5 people with $5,000 of insurance 
died, 3 people with $3,000 insurance 
surrendered and 9 people with $4,000 
insurance lapsed. 
“There are in force 
$379,700 of insurance.” 


461 policies for 


Woods Agency Results 

The Edward A. Woods, Inc., general 
agency of the Equitable Life Assur- 
ance Society at Pittsburgh, had an al- 
lotment for 1918 of $16,009,000. The 
actual results exceeded that figure, 
total business being $16584.000. The 
avency business for 1917 totaled $16,- 
113,583. 


National’s Surplus 
Increased $114,218 


ITS 1918 BUSINESS WAS $26,104,000 


Total Outstanding Insurance $233,- 
424,000—Assets $71,038,000—Paid 
Policyholders $99,264,996 


At the annual meeting of the Na- 
tional Life Insurance Company of Ver- 
mont, President Howland presented 
the report of the directors and officers 
to the policyholders, in the course of 
which he referred to the very heavy 
strain which had been placed upon the 
American life insurance companies by 
the hazards of war and the epidemic 
of influenza which swept the country, 
tiking a very heavy toll of healthy, 
young lives, but from which the com- 
panies had emerged triumphant, dem- 
onstrating the great strength of legal 
reserve life insurance. 

The National Life’s claims from in- 
fluenza amounted to $660,000 and from 
v.ar losses $196,000, bringing the total 


death claims paid to $2,846.923.40. Not- 
withstanding the unprecedented death 


losses, the Company shows an increase 
in general surplus of $114,218, after 
providing for the continuance of its 


present dividend scale during the year 
1919. 

The National Life wrote over $1,000,- 
000 of new business in Vermont and 
$26,104,000 in the country, during the 
year just closed. The total insurance 
outstanding is $2233,424,000;: assets 
$71,038,000 and general surplus $3,- 
866,000. 

The National Life paid to its policy- 
holders in the year just closed $7,867,- 
573.54, bringing the total payments 
since organization to $99 264,996. 

Those present from out of town in 
attendance at the meeting included: 


George H. Holmsted, Cleveland, O.; 
Charles W. Gammons, Boston, Mass.: 
Hon. F. C. Partridge, Proctor, Vt.; 
Col. J. G. Estey, Brattleboro, Vt.; 
Hon. W. W. Stickney, Lud'ow, Vt.; 
Hon. C. P. Smith, Burlington, Vt.; 
William B. Henderson, Kansas City, 


Mo.; Charles C. Gilman, Boston, Mass.; 


Lieut. Hammond U. S. A., Soringfield, 
Mass.; J. Henry Johnson, Oklahoma 
City, Okla., and Hon. E. S. Kinsley, 


Kutland, Vt. 

The following directors, whose terms 
expired this year, were re-elected for 
a four-year period: Hon. William P. 
Pillingham. Montpelier, Vt.; George H. 
Olmsted Cleveland, Ohio; Henrv Rus 
sell Platt, Chicago, Till. and Col. J 
Grey Estey, Brattleboro, Vt. 





The Pacific Mutual Life Insurance Company 








OF CALIFORNIA 








RESULTS FOR 1918—FIFTY-FIRST YEAR 


New Life Insurance Issued (Paid-for Basis) 
Total Life Insurance in Force, December 31, 1918........... 
Gain in Life Insurance in Force............. ; 

eS Ee ee ok ale hk ao RUE ER a es eu ees ee kON 


$0066 @ 8 60S 40 4 


Total Paid Policvholders....... 


6 £1890 € Oe SO Sd:0 * Oe 


Grand Total Paid Policyholders since Organizaticn 


Surplus, Assigned and Unassigned (Exclusive cf Capital) 





Cee ee ee ee ee ee ee ee ee ee ee ee ee ee 


SSO CCH CHOC HKHEROBECH SEBO 8 © 


$ 36.957,884.00 
208.647.520.00 
22.689,061.00 
12,149,530.62 
956,680.80 
5,133,203.47 
58,256.033.73 
039,328.50 


— 





RE a ee eo oe ere eer 3.363,912.33 
Ce ee er re ren 3,400,231.44 
Premium Income, Accident Department......... 0.0.0.0... 0.0 cece cece cece enue 2,042,122.11 
BALANCE SHEET, DECEMBER 31, 1918 
ASSETS LIABILITIES 
‘ al Estate 23. 947,571.16 
Loans on Real BNO Sc stie nis sr indawresnaerr $23,247,571.16 er $38,744,783.53 
Amount of Loan does not exceed the = stat 
utory percéntage of appraised value : Claims in Process of Adjustment........ 795.210.22 
Loans on Approved Collateral........... 3,342,645.76 , , eae ee emia 
Loans to Policyholders................+: 7,603,691.23 Premiums and Interest Paid in Advance.. 237,279.85 
os no case does amount of Loan exceed the Reserved for Taxes Payable 1919........ 175,000.00 
Reserve held by the Company 
Bonds Owned 6,063.379.10 AN Gther Lanbilities. .. ..2.6066s00cc0cs 441,093.5 


Including Home Office Building 


Interest Due and Accrued............ 


Outstanding and Deferred 
| Life Department 


Premiums : 
| Accident Department 


Net Amount. Reserve charged in 


Ne i IN as Sie aie do Gir iaesaw Mannie a 


Including $1,058,221.37. of Deposits 


Interest 


Other Assets 


Death Rate, Actual to Expected (Normal 


drawing 


2,120,916.90 Including 
$117,065.00 for 


cident 


768,547.55 


706,316.86 
354,637.06 


Total 


Liabilities 


1,221,848.82 


TOTAL 





$146,892.! 
Agents’ Commissions in Ac 
Department 


Liabilities 
Capital Stock .. 


Surplus Set Aside for Future Dividends 
to Policyholders 


Surplus Unassigned 


Fund and 


M4 Reinsurance 


40,393,367.11 


1,000,000.00 


3,213,576.79 


eee ee ee Te ee re 825,751.71 


$45,432,695.61 


Average Rate of Interest Earned on 


Claims 55%. W I " NS BS gna ob eo sesevienees 6.32% 
na >%o a _ nfluenza Average Rate of Interest Earned on 
Claims 49.6%—Approximated)...... 104.6%, Total Invested Funds................ 6.15% 


HOME OFFICE, LOS ANGELES, CALIFORNIA 


FOUNDED 1868 
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FINANCIAL STATEMENT 


At the Close of Business December 31, 1918 























Assets 

Ee eee Eee eT er rrr Cl 

Ps cE Rs vn dak eden Coe ne enew neu 742,456.20 

Policy Loans and Premium Noles. ..............004 90,470.91 

Ce ae bes cence ne esakdslieeeneeices 10,478.55 

ee ey ee 85,154.40 

U.S. Government Liberty Loan Bonds............... 36,850.00 

Certificates of Deposits and Cash in Banks at Interest. 172,975.74 

eRe en I MINI 565 iid ado 3 we 9 18k & VIA ene Na iad 250.00 

Interest and Rents Due and Accrued................. 19,065.82 

Premmames Tie ad Delerted. ....cwcccscccvcccese 37,979.01 

Due from Other Companies Account Re-insurance.... 20,723.48 

$1,315,180.41 
Liabilities 

Legal Reserve for Protection of Policyholders........ $942,020.00 

DT, ORT CUC TRO COCTERTT TOTO TOT ELE TET 87,268.51 

CN SUN TOOT OE. onc cc kecccesstcasveecns’s 55,975.00 

EE NE kn Gin Sia ae Sonia aia’ e areas Gee ae 5,719.34 

PFC ee eer ee eT eT ToT erry err re 9,860.75 

Surplus to Protect Policyholders...........0..5 60065 214,337.01 

$1,315,180.41 
Progress of Company 
Total Legal Premium Paid-For 
Year Admitted Assets Reserve Income Insurance in Force 
19104 months ............$ 247,163.00 $ 6,831.00 $ 14,563.92 $ 917,490.00 
DE cavd¢ivtiecesmeseuaenes 473,135.00 33,269.00 84,294.26 2,869,925.00 
re errr ee 555,081.00 101,180.00 154,463.14 5,197,278.00 
Retna ete ee ee 595,523.00 181,333.00 192,231.57 6,598,324.00 
ee eee care 695,804.54 269,877.00 224,815.29 7,302,654.00 
EDs id dna aidine Gee RaW Aare 821,369.91 383,396.00 265,831.32 9,095,521.00 
1 sy en err ern 929,942.65 522,899.00 357,697.37 12,045,476.00 
a ee rer 1,184,375.44 753,537.00 399,582.93 13,817,414.00 
a Sia ee ade due ease 1,315,180.41 942,020.00 429,322.79 19,160,048.00 by 


5s An American Company—Operated Through American Banks 5% 
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TO OTHER FIBLDS 

On February fifteen R. W. Swayne 
for more than four years a member of 
the staff of The Eastern Underwriter, 
severs his relations with this paper te 
engage in another line of work. He 
will associate himself with the firm of 
Robert R. toe Laer of New York and 
Amsterdam, which firm specializes in 
marine and fire re-insurance, with head- 
quarters in New York at 15 William 
Street. 

Breaking off relationships is almost 
always regrettable, certainly is it so 
when the parting of the ways comes in 
an organization where each member of 
the organization fits into a particular 
niche of the whole, engaged in furnish- 
ing a highly specialized service to 
thoughtful and discriminating men and 
women occupied in the transaction of 
one of the world’s greatest businesses. 

In his association with The Eastern 
Underwriter, Mr. Swayne has become 
generally and favorably known to in- 
surance personalities in and about New 
York, particularly those doing a marine, 
fire and casualty business. The regret 
felt at his leaving our organization at 
this time is softened by the thought that 
he is going into a branch of business 
which his work as a member of the 
staff of this paper has fitted him for, 
going to bigger things as they afect 
him financially and personally. 

It is with no small amount of pride 
that the management of this paper re- 
calls others who in times past have 
been members of its official family and 
staff, now serving in desirable posi- 
tions in the insurance business. 

B. F. Hadley, one of the organizers 
of The Eastern Underwriter and for 
many years editor of its life insurance 
department, was called to field work 
with the Equitable Life of Iowa, later 
made secretary of the company, and at 
the recent meeting of its board of 
directors was elected second vice-presi- 
dent and secretary. 

Sterling J. Evarts who was a mem- 
ber of the business staff of The Eastern 
Underwriter, was called to life insur- 
ance work as general agent of the 
Northwestern Nationa] Life of Minne- 





apolis, in Minnesota under state agents 
White & Odell. Mr. Evert’s name is 
almost always on the honor roll of 
producers of his company and not in- 
frequently is he numbered among the 
first four. 

L. Jerome Philp, a scholarly writer, 
at two different times a member of the 
editorial staff of this paper, was called 
from its service to become secretary 
to Third Vice-President Robert Lynn 
Cox of the Metropolitan Life. 

Into his new field of endeavor, Mr. 
Swayne takes with him the most hearty 
wishes of his associates with The East- 
ern Underwriter, for a generous meas- 
ure of success, prosperity and happi- 
ness. 


A GLORIOUS PROSPECT 

In the “New England Pilot,” the agen- 
cy publication of the New England Mu- 
teal Life, we find the following edi- 
torial which is worth passing on: 

“The experiences of the recent past 
have given America a new idea of her 
power and a new vision of her oppor- 
tunities. Our voyage of discovery in 
war has revealed unexpected capaci- 
ties in ourselves. A new world order, 
as welcome as it is wholesome, is now 
forming—in the spirit of freedom and 
equal rights for all. 

“This spirit is the very foundation 
of life insurance—which is the effort 
ot a whole group to do for each mem- 
ber, through co-operation, what no one 
alone can do for himself. The insur- 
ance principle is the effective transla- 
tion, in terms of human life, of the 
coming political and economic rela- 
tions. 

“Its function as a vitalizing leaven 
in the new order is indispensable, and 
your part as the leaders of its develop- 
ment is an obligation and a privilege.” 





WILLIAM S. BARNABY 
ae 

William S. Barnaby, for thirty years, 
barring a few brief intervals, a mem- 
ber of the editorial staff of “The 
Spectator,” New York, died at his home 
in Flatbush February 5. He had been 
ill less than a week. By his death 
insurance journalism loses one of its 
most respected members and the insur- 


ance profession a good, fair minded 
and kindly man who well ‘deserved 
the love and esteem in which 


he was held by a large circle of stanch 
friends, particularly in the life and 
casualty fields, to which he had for so 
many years devoted his exceptional 
talents as a statistician and writer on 
the more fundamental phases of the in- 
surance business. 

William S. Barnaby was 52 years old, 
born in Yarmouth, England and came 
to the United States before he was of 
age. He had charge of the statistical 
department of “The Spectator” and many 
of the standard works of that office are 
of his conception and had for years 
been executed by him with unfailing 
accuracy. He was managing editor of 
“The Spectator” and treasurer of The 
Spectator Company. He leaves a 
widow, three daughters and one son 
who is a lieutenant in the army in 
France. 

Mr. Barnaby was a devoted Mason, 
a member of Ivanhoe Lodge, F. & A. 
M., 610, of which he was Master in 
1904. At the time of his death he was 
trand Representative of Grand Lodge, 
representing Alberta, Canada. He was 
one of the most active and influential 
members of Ivanhoe Lodge and in addi- 
tion to being Master was a Trustee. 

The funeral will be held this morn- 





CONRAD ROTH 


In 1918 Conrad Roth of Portsmouth, 
Chio, was the leading big producer for 
The Ohio State Life Insurance Company 
of Columbus. Mr. Roth began his in- 
surance career as representative of The 
Union Central Life of Cincinnati in 1906 
and remained with that Company until 
1910, when he became connected with 
The Equitable Life of Iowa, serving that 
Company two years. He accepted the 
General Agency of Southern Ohio for 
The Ohio State Life in 1912 and has 
been a successful producer of a good 
volume of business every year until tne 
present time. Mr. Roth is 41 years of age 
and hasa fine career of usefulness before 
him. He attained the distinction of 
being the premier producer in 1918 for 
his Company by intelligent, persistent 
effort. He understands full well that 
an agent’s success depends much more 
upon hard work than upon extraordi- 
nary talent. He works early and late, 
in season and out of season, carrying 
the message of the service of life in- 
surance to the people of his territory. 
He preaches the gospel of protection 
for the home and family with zeal and 


sincerity. The officers of The Ohio 
State Life Insurance Company have 
great faith in Mr. Roth’s future and 


believe that he is destined to become 
one of the leading life underwriters of 
the state. 
* . a 
Dr. Ernest H. Lines, European man- 
ager of the New York Life Insurance 
Company, is president of the American 


Club in Paris. Dr. Lines has lived in 
Faris for nearly twenty years. He is 
a Dartmouth graduate of 1882. Though 


one of the busiest men in Paris, he was 
the prime mover in the Dartmouth 
banquet this winter when more than 
eighty Dartmouth men from all parts 
of France gathered to defy the 9.30 
closing law that still governs Parisian 
eating places. He was the only man 
there not in uniform, and he was by a 
dozen years the senior graduate pres- 
ent. His only son, also a Dartmouth 
graduate, gave his life early in the war, 
and his own manifold war-time activi- 
ties have now taken the form of the 
rersonal direction of a school in which 
more than 500 French soldiers, all of 
whom have suffered at least the loss 
of one arm or one leg, have already 
been trained for good places-—and the 
places found for them. 
* * &* 

C. R. Gerhart, general agent, North- 
western Mutual Life at Lock Haven, 
Pa., the smallest general agency of the 
company, ranked first in the per capita, 
calculations by agencies for 1918 writ- 
ten basis of the company. Mr. Gerhart’s 
territory comprises only one county, 
with an insurable population of 8906. 
The agency wrote $201,300, and paid 
for it all, thus getting a per capita of 
$22.60. 


the Church of 











ing, (Friday) 10:30, at 
St. Matthew, McDonough Street and 
Tompkins Avenue, Brooklyn. This 


may be reached from Manhattan by the 
Fulton Street city line elevated, leay- 
ing the car at Tompkins Avenue, 





Jesse S. Phillips, Superintendent of 
Insurance of New York State, is being 
boomed for governor in 1920, by his 
friends at Hornell, New York. A clip- 
ping from the Bath, New York, “Cour- 
ier” says that “the suggestion has al- 
ready made more than a surface ripple 
in the political sea. Mr. Phillips is in 
every way fine gubernatorial material. 
He is a/native of Alleghany county 
which he represented in the Assembly 
for eleven successive terms. He went 
to Hornell about eight years ago to as- 
sqciate himself with the law firm of 
Robbins, Phillips and Greene. During 
Governor Whitman’s first term he was 
appointed state superintendent. of in- 
surance, which office he is now filling.” 

—_ s » 


Phillip N. Riedinger of Elmira, New 
York, has been appointed district 
manager for the Phoenix Mutual Life 
for Chemung County, New York. Mr. 
Riedinger will take a preliminary 
course of training at the Olean Offijce, 
which office has supervision over the 
Chemung County district, after which 
he will take up his work. Mr. Riedinger 
was recently released from the officers’ 
training camp, and was previously sales 
manager for-the Western Electric Com- 


pany, ard later for the Hooven Auto- 
matic Typewriter Company at Phila- 
delphia. 


* * * 


Richard Fondillier has resigned as 
assistant actuary of the New York 
State Industrial Commission, to join the 
staff of the group department of the 
Equitable Life Assurance Society. Mr. 
Fondillier has of late years figured 
prominently in the workmen’s compen- 
sation field. He is a member of the 
New York State bar, and one of the 
charter members of the Casualty, 
Actuarial and Statistical Society, wh:ch 


he has served later as editor of the 
proceedings and of which he is now 
secretary-treasurer. 

a co a 


Thomas M. Searles, who for the past 
year has been agency director of the 
life insurance department of the Mary- 
land Assurance Corporation, has been 
appointed resident manager for the 
life insurance department of that com- 
pany in New York City. There will be 
no successor appointed to him at the 
home office at this time. President 
John T. Stone purposes to give a large 
Measure of his personal attention to 
the life insurance department of the 
company. 

ok * ca 

Clarence W. Campbell, representative 
cf the Travelers in Rochester, has 
joined the night school faculty of the 
Rochester Business Institute to con- 
duct a course in salesmanship. More 
than 160 persons have enrolled for the 
ten lectures. 

AD * a 

W. A. Summers, an insurance expert 
in Philadelphia, has been appointed a 
special representative of the Penn 
Mutual Life in the Philadelphia district. 


Senate Amendments Lost 
The Federal Revenue Bill, as it ap- 
plies to insurance, has been adopted 
by the conference committee in the 
form in which it passed the house, the 
senate amendments having been killed 


Copyright Notice 
The reproduction of sky line photo- 
graph of New York City printed in the 
Marine Insurance Edition of The East- 
ern Underwriter last week was Copy: 
righted 1916, by Irving Underhill, 
photographer, 239 Broadway, New York 
City, and was used under copyright 
release from Mr. Underhill. 
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No License Needed 
To “Advise” Assured 


NEW INTERPRETATION OF LAW 





Superintendent Phillips Rules That 
Advisor Can Collect Service Fee 
Without Violation 
Superintendent Jesse S. Phillips, of 
the New York State Insurance Depart- 
ment, made a new ruling last week on 
the application of the Insurance Law 
respecting brokers which tends to up- 
the popular interpretation of a 

solicitor’s rights under the law. 


set 


It has been generally believed that 
in order to be able to solicit insurance 
in New York State a broker’s license 
While Superintendent 
Phillips points out the dangers of oper- 


was necessary. 


ating without a license the ruling made 
last week apparently upsets the popu- 
lar conception of the law. The ruling, 
which is in the form of a letter, is 
as follows: 

Not Covered By Law 

“In reply to your letter of the 30th 
instant, you are advised that there is 
no provision of the Insurance Law of 
this State which would prevent a per- 
son who is experienced in the insurance 
business from advertising that he is 
an advisor in insurance matters. It 
would be improper, however, for such 
person to be responsible for an adver- 
tisement which would lead the public to 
believe that he was engaged in the 
business as an insurance broker or ad- 
juster, or in a general insurance agency 
business unless he was a duly licensed 
broker, adjuster, or agent of different 
companies writing various kinds of in- 
surance.” 

The letter 
reply reads: 

In Reply to Letter 

“As a matter of general information, 
I would like to have an opinion ex- 
pressed on the following: 

“Is it possible for a clerk having 
seven years’ insurance experience, hand- 
ling all classes of insurance, to adver- 
tise that he is an advisor in all in- 
surance matters, the main purpose 
beng to examine policies submitted by 
the public and at the same time charg- 
ing a fee for service rendered? This 
person does not hold a broker's certi 
ficate but is a licensed life, accident 
and health agent.” 

The letter was written to the Depart 
ment by M. Schwartzberg, 230 Grand 
St. New York. 


to which the above is a 


Judge Sees Need 
For N. J. Legislation 


PRESENT LAWS INADEQUATE 





Prevented Conviction in Arson Case 
Where Assured Must Be Re-tried 
on Fraud Charge 
The inadequacy of the present New 
Jersey laws was deplored by Justice 
George K. Large in his opinion in a 
Hunterdon County, N. J., case decided 
by him recently in which the wording 
of the statutes prevented him from 
convicting in the case, the charge in 
which was arson. He was forced to 
acquit Leon Karpf, the defendant in 

the action. 

Justice Large, in his opinion, said: 

“The indictment, rests upon Settion 
123 of the crimes act, which deals with 
the crime of arson. That section makes 
it a crime to burn the dwelling house 
of another, and the Supreme Court of 
this state has decided that the law ap- 
plies to the habitation or dwelling, 
rether than to the property. 

Can Burn Own Building 

“A man cannot be convicted of arson 
i* he burns’ his own dwelling or habi- 
tation, even though he be only a tenant 
in that dwelling or habitation. And 
where a man occupies a house with his 
wife it is his habitation or dwelling un- 
der the Jaw and he cannot be convicted 
of arson under Section 123 of the crimes 
act wpon which this indictment rests. 

“It is evident that a crime has been 
committed, if the testimony presented 
by the state is true, and I assume that 
proper steps will be taken to see that 
the law is vindicated. 

“If the common law is impotent to 
deal with cases of this kind, the mat- 
ter ought to be called to the attention 
of the Legislature, to the end that ade- 
quate Jaws may be enacted to meet such 
a situation.” 

It is understood that the prosecutor's 
office will bring the case again before 
the grand jury and ask for an indict 
ment on the charge that Karpf attempt- 
ed to defraud an insurance company. 


WILL HAVE SPECIAL CAR 





Big Crowd from Points Near New York 
Will Get Together for Trip to 
Atlanta 

Enough local agency men from New 
York State, New Jersey, Connecticut 
and the Metropolitan District, will get 
together In Manhattan to fill a car on 
the way to the midwinter meeting of 
the National Association of Insurance 
Agents at Atlanta, February 20 and 21. 
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FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 

PROFITS EXPLOSION SPRINKLER LEAKAGE 

HULLS COMMISSIONS USE AND OCCUPANCY 

CARGOES AUTOMOBILES INLAND MARINE 

FLOATERS LEASEHOLD INLAND TRANSPORTATION 
REGISTERED “MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 


CASH CAPITAL 


$2,000, 


ASSETS 


| $9,216, 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLIC YHOLDERS 


$3,833, 


LINES WRITTEN 





000.00 
200.73 


866.73 














The special car will leave New York 
February 18. 

This promises to be a bigger meeting 
than the one at Cleveland, when 125 
attended. That was then the record. 
Organization of state legislative com- 
mittees will be a leading topic; also 
fire prevention. 


AGENTS’ ASSOCIATION ACTIVITIES 


Meeting at Poughkeepsie and Newburgh 
Today—Indiana Campaign Suc- 
cessful—Oklahoma Next 


Today, Friday, a luncheon will be 
held at the 
under the auspices 


Nelson House, Poughkeep 
the 


agents’ association of New York State. 


sie, of local 
There will be a large gathering at the 
Palatine Hotel, Newburgh. tonight, and 
probably a dinner there, Secretary 
Miller of the National Association, to- 
gether with John L. Tiernon, Jr., pres- 


TH 


WILLIAM H. 


ident of the New 
tion, and Karl 


resentative of 


York State Associa- 

W. Rieke, special rep 
the Association, are on 
hand. Thursday there was a big meet 
ing in Troy and on Wednesday at 
Middletown. 

The Indiana membership campaign 
of the National Association ended Wed- 
nesday in a blaze of glory at the Clay- 
pool, Indianapolis. W. B. Holland, spec- 
ial representative of the Association, 
has done a fine work in that field. 

The Oklahoma campaign will be open- 
ed February 11 at Oklahoma City and 
Mr. Holland will be in that state during 
March, 


New Jersey Meeting Set 


The annual meeting of the New 
Jersey Association of Insurance Agents 
will be held February 13 at the Robert 


Treat Hotel, at 11 A. M. This is to be 
a joint session for fire and casualty 
men. James L. Case, president of the 
Connecticut Association, will make an 
address. 


E 
KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 


IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 


LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 


PENNSYLVANIA FIRE INS. CO. 


(Suburban) 
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BROKERS ACTIVITIES 


SIMPSON ACT REVIVED 








“Particular Broker” Legislation Intro- 
duced Jointly In New York Sen- 
ate and Assembly 





A revival of the “Simpson Act” 
against particular brokers being named 
Ly mortgagors is seen in the bill in- 
troduced jointly in the New York Sen- 
ate by Senator J. J. Lynch and in the 
Assembly by Assemblyman Geo. J. 
Braun to add the following new section 
68 to the insurance law: 

“No corporation, or trustee, director 
o. officer thereof; shall direct or re 
quire a borrower of such corporation, 
upon mortgage, to negotiate any policy 
of insurance on the mortgaged prop 
erty through a_ particular’ insurance 
broker or brokers, or attempt to divert 
to any particular insurance broker or 
brokers the patronage of borrowers 
from such corporation, or refuse to ac- 
cept an insurance policy on the prop- 
erty mortgaged because it was not ne- 
gotiated through a particular insurance 
broker or brokers.” 


BROOKLYN BROKERS’ PLANS 


M. E. Jewett, of Royal Indemnity, Judge 
Garvin and Fire Marshal Brophy 
To Be Speaners 


The plans of the Brooklyn Brokers’ 
Association for the annual dinner which 
will be held at the Imperial Hotel, 
Brooklyn, on February 27, are nearing 
completion. Milton KE. Jeweit, third 
vice-president of the Royal Indemnity; 
Judge Garvin, of the Federal District 
Court, Brooklyn; and Fire Marshal 
Brophy have accepted invitations to 
speak at the dinner. 


J. T. Cappucci With Ganz & Co. 

J. T. Cappueci, who was recently 
discharged from the army and was 
previously with Ogden & Fay, has been 
made placer and manager of S. H. Ganz 
& Co. Mr. Cappucci is well known on 
William Street as having been for a 
number of years placer for Lethbridge 
& Adler. 

a” a * 
Manager of New Bureau 

Harvey W. Russ, manager of the 
Pittsburgh branch of The General Ad 
justment Bureau, has been made man- 
ager of the Underwriters’ Adjusting Co., 
Chicago, a new company organization 
which will share the field with the 
Western Adjustment Company. 

* A of 
William S. Loudon Dead 

William S. Loudon, brother of Hugh 
R. Loudon, United States manager of 
the Liverpool & London & Globe, died 
February 1. He was state agent in 
Minnesota and Wisconsin for the Lon- 
don Assurance. 

” ~ * 
Elliot V. Somers, Manager 

J. N. S. Brewster & Co. have ap- 
pointed Elliot V. Somers manager of 
all casualty departments, except acci- 
dent and health. 

a * a 
Would License Freight Brokers 

A bill will be introduced in Albany 
to have freight brokers licensed by 
the Insurance Department. 

* * & 
Phila. Society Meeting 

The eighteenth annual meeting of 
the Fire Insurance Society of Phila- 
delphia was held last week. President 
George A. og presided. Among the 
speakers were Franklin H. Wentworth, 
secretary of ~ National Fire Protec- 


tion Association; and Frederick Richard- 


son, United States manager of the 


Genera] Accident. 


ASSOCIATES DINE SMALLEY 


Honor Former Special Who Is Now 
Assistant Secretary of Glens Falls 
Insurance Company 


Frank M. Smalley, former’ special 
agent of the Glens Falls in New York 
State with headquarters in Syracuse, 
who was” recently elected assistant 
secretary of that Company, was the re- 
(cipient of a dinner given in his honor 
by his former associates in Svracuse 
and the field. The dinner was given at 
the University Club, Syracuse, Jast Fri 
day and Mr. Smalley was presented 
with a handsome Masonic charm as a 
token of esteem from those present. 

Among the special agents who at- 
tended the dinner were George R. Peck, 
H. A. Robier, Frank W. Young, F. P. 
oe W. M. McKernan, F. M. Crit- 
tenden, B. Jarvis, C. W. Phelps, E. J. 
sawn Fel O. F. Grant, A. J. Hughes, 
John G. Currie, John A. Jordan, R. R 
Stone, Geo. W. Ingalls, Lucius L. Leon- 
ard, C. R. Folsom, J. Lester Webster, 
J. KE. Carothers, H. J. Carothers, H. L. 
Platt, A. lL. Brower, H. B. Smith, H. L. 
Morgan F. L. Curtis, J. D. Erskine, 
Howard S. Jarvis, William KE. Allis, and 
M. W. Booth. Local agents present in- 
cluded ©. S$. Burrell, Geneva; H. P. 
Davis, Cortland; D. M. Curtis, Cortland; 
Peter J. Munz, Oneida; Lewis F, Leigh- 
ton, Syracuse; William H. Munns, Syra- 
cuse; A. Longway, Syracuse; and H. 
A. Sherwood, Buffalo. The General 
Adjustment Bureau was represented by 
i. f. Hines, manager, and C. H. Phillips. 
Rh. G. Potter, secretary of the Under- 
writers’ Association of New York State 
represented that body. 


Concordia Gained in Surplus 


The annual statement of the Con- 
cordia Fire, Milwaukee, shows assets 
$3,404,843 as compared with $3,116,002 
for 1917. The surplus above all liabil- 
ities is $503,368 against $353,839 in 1917. 
The cash capital of the company is 
now $750,000; surplus to policyholders 
$1,253,367. The net premiums written 
in 1918 were $2,062,663. 


NEW YORK STATE DEPARTMENT. 


HUMBOLDT.FIRE OF PA. 


_ CAPITAL FIRE OF N. H. 
PERCY B, DUTTON, Manager, ROCHESTER 


TEUTONIA FIR A, 
GEORGIA HOME OF GA, 














100 William Street 





SCHAEFER & SHEVLIN — | 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 





New York, N. Y. | 


Phone: John 2312 














STRENGTH 








HENRY J. HOUGE, J. H. VREELAND 
Assistant Secretaries 


A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 


IN T EGRITY 





SERVICE 





JAMES H. BREWSTER, Mer 
Hartford, Conn. 

















BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 


United States Branch 
January 1, 1918 
RAGHND cinvcdsracciddcessccdancces $2,192,173.14 
Surplus in United States..... 772,927.35 
Total losses paid in United 
States from 1874 to 1917, 
PROEROITS. si ccnsicccecosscsovvecs 25,298,472.00 


Ww. B. MEIKLE, Pres. & Gen. Mer. 











Renresented at 
95 William Street, 


-§. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 


Phone, 447 John——588 Elizabeth 


208 Broad Street, 
Elizabeth, N. J. 

















THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
avement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 

R. EMORY WARFIELD, President 

FRED. Pe HUBBARD, Vice-President 


S. JARVIS, Secretary 
WILLTAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


100 WILLIAM STREET, NEW YORE 











307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 


ALL LINES 





325 WALNUT STREET 
PENNSYLVANIA 


PHILADEL PHI A_ 


CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 


PHILADELPHIA. PA. 





SATISFACTION 
SERVICE 


ALL LINES 








NEW JERSEY 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 
Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y 


Telephones 2404-5-6-1758-1090 John 














EQUITABLE UNDERWRITERS of New York 
FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 








Home Office: 68 William Street 
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Objections Made To 
Farm Schedule 


COMMISSIONER CLEARY’S VIEWS 


Says Tenant Discriminated Against; 
Barns in Wisconsin Claimed to 
Be Good Risks 


In setting forth his objections to the 
proposed revision of the Farm Sched- 
u'e, Commissioner of Insurance M. J. 
Cleary, of Wisconsin, says to Manager 
Wheeler, of the Wisconsin Inspection 
Bureau: 

Dealing with the new proposals specifical- 
lv, on page 2, rule 3, you propose to. modify 
the previous filing by striking out “‘pgrson- 
al property of the tenant” and “live stock of 
all classes.” The effect of this revision is 
to compel the tenant to pay ten, twenty 
or thirty cents per hundred more for his 
insurance, depending on _ the _ period of 
time for which his’ policy is written. 
The purpose and justification for the 
charge is to remove discrimination. It is 
urged with logic that the personal property 
of the tenant is subject to the same hazard 
as the owner’s personal property. That this 
property is often times undivided and un- 
identified is a fact well known to those 
familiar with the contracts governing ten- 
art oceupaney in Wisconsin. 

Let us admit that there is discrimination 
and equity and wisdom in its removal. Why 
should it be removed by increasing the cost 
of insurance to the tenant, the person who 
is least able to bear the added burden? 
Fauitably his burden should not- be in- 
creased, 

Section 1946-10 of the statutes covers the re- 
moval of discrimination. It prohibits the re- 
moval of discrimination by the raising of any 
rate, excent where the rate is made by “an- 
intentional error’ or where the commissioner 
of insurance finds and certifies “that an in- 
crease is justifiable.’ 

No evidence of justification or error has 
heen presented to the department in this 
case. There can be no contention that the 
previous filing contained this provision be 
cause of an “unintentional error.” In the 
opinion of the commissioner there is no 
grounds upon which he can justify himself 
in finding and certifying that the charge is 
justified 

Discrimination 

In view of the fact that the auestion of 
discrimination has been raised, the denart 
ment is of the opinion that it would he dere 
lict in its duty if it did not annly the law 
as if was clearly intended to apply to cases 
of this nature. The rule of the denartment, 
therefore. is that there is a discrimination 
in the rule as previously filed and such dis- 
crimination will be removed by annlying the 
reeular farm rate to all personal property 
whether owned bv the owner or the tenant 
and the rules will be so modified ard ap 
plied from and after the first day of Febru- 
uarv. 1919 

Rule & which appeared on page § of the 
orivinal filing and now annears as Table B 
and relates to “larve barns—sheds—ware- 
houses and contents (except live stack)” is 
very materially changed This provision of 
the original filing was objected to by many 
agents and some nronertv owners fer the 
reason that it applied to farm harns of more 
than 4000 sq. ft. of ground area, a very ma- 
terinl inerease over the regular farm rate. 
Under the pronosed filing, barns with a 
ground floor area of 3600 to 4200 sa. ft. take 
an annual rate of one dollar. Barns with a 
ground area of 4990 te 4890 sa. ft. take an 
annual rate of $1.40 ard harns with a ground 
floor area of 48M ©« ft. or more take an an- 
nual rate of €175. This rule introduces a new 
hasis of classification in farm nronerty. There 
is a tyne of a barn upon which the insur- 
ance comnary can with justice charge a rate 
in excess of the ordinary farm rate. T have 
in mind that tyne of barn that is used for 
commercial purnoses rather than for the or 
dinary farm purnoses. 

Large Versus Small Barns 

Tt is a fact well known to every one, who 
has given any attention to the matter, that 
the preat nercentage of farms in Wisconsin 
are devoted almost exclusively to dairying 
The hirns in this state are as compared 
with the barns in neighboring states large 
harns The large barn on the farm of the 
Progressive farmer and dairyman in Wiscon- 
sin is usually of sufficient canacity to house 
gh atte and horses, ase well as to take care 
tena “ch and grain The large barn in this 

ich is usually built by the prosperous 
and rocressive farmer is well constructed and 
can 3 equinned, An it creasing number of 

1 lave cement floors, cement feeding 
oa , and manv_ of them are being lighted 
pe } electricity. The fire hazard of this type 
i tea “~ h better than the small barn 
pat fend — “mag wooden starchions. wood- 
liehted } eee and if lighted at all. are 

'v kerosene lamps and lanterns. 
‘meron ge of rnles and rates nronosed 
nn Mv opinion grant any relief but 


doe = Pau 

ae : ‘ef imeose a burden upon the farm 

Mtg" - {Wisconsin greater than was imnosed 
der ¢ 


eround ¢ Previous filing. All barns having a 
; . ve ard area he tween 3690 and 40 sa. 
Inder the new filing are subjected to an 


Sec 

Pars of forty cents eighty cents. and 

tively ag say three and five years respec- 
’ 

ft tle harns between 4200 and 4200 sa 


are relieved from a charge of 35ce, 70¢ and 


NEW HAMPSHIRE GAINS 





Mortier L. Morrison and William F. 
Harrington Elected Directors of 
Company—Officers Re-Elected 


At the stockholders’ meeting of the 
New Hampshire Fire held last week 
Mortier L. Morrison and William F. 
Harrington, both of Manchester, were 
elected directors of the Company and 
at the meeting of the board of directors 
the old officers of the Company were 
re-elected. 


The January 1, 1919, statement of the 
Company’s affairs showed the total as- 
sets of the New ‘Hampshire on that 
date to have been $8,011,409.82, which is 
a gain -.during 1918 of $627,516.14. The 
net surplus appears as $2,137,302.08. 
Tlus the New Hampshire again shows 
for the forty-ninth consecutive year a 
gain in both assets and surplus which 
have been added to the impressive 
pyramid appropriately used by the 
Company as a trade mark. 


$1.05 for one, three and five years respec 
tively. The number of barns falling into the 
first class will greatly exceed those falling 
into the second class. In the opinion of this 
department a differential applied to barns 
used for strictly farming purposes cannot be 
justified. If the farm class is to be covered 
under a flat rate, the companies must ex- 
pect to take the least desirable as well as 
the most desirable items of the farm risk 
at the flat rate. As heretofore, stated, if those 
items that are considered less desirable are 
to be segregated and subjected,to an increase 
charge then those items that are in a_ pre 
ferred class must also be segregated and 
given a reduced rate... The rule of the de 
partment is that barns used for strictly farm 
purposes must be written at regular farm 
rates. The companies will be permitted to 
specifically rate farm “bharns or other farm 
buildings that are used for commercial or 
other purposes not incident to farming and 
dairying, Such special rating, however, will 
have to be under a_ schedule applicable to 
the type of risk with which you are dealing 
The ordinary livery barn or commercial shed 
is not in my opinion adapted to this type of 
property. 
Endorsements 


Tn Rules 9 and 10, vou use the language: 
“Covered in general farm form.” The de 
partment has no obiection to this provision 
provided, however. that it is understood that 
this language will not he construed to mean 
that the items referred to cannot be covered 
hv endorsement or rider if inswred to run 
with the other farm pronertv. We have no 
disposition to urge that the items referred to 
he covered for limited terms by attaching 
riders thereby defeoting the provisions of 


the rule On the other hand, a farmer who 
may wish to add more insurance to hav hy 
attachine an endorsement to the noliev, 
where the endorsement is run with the 
policy, should not he prohthited from doing 
ss nor should he be compelled to pay the 


hirher rate. 

Tn Rule 12 and other rules following, all 
relsting to live stock coverage, vou. reineor- 
porete a provision that was snecifically cox 
ered in mv letter of Tune 19th, above re 
ferred ta The 
posed. will he to subiect almost every ten 
ant farmer in Wisconsin to the rates charged 
in Tahle © and to limit him to an annual 
nolicy. Tf the tenant farmer in this state 
where they are without excention «almost all 
deiry farmers, carries a reasonable amount 
of insurance to value on his horses. cattle 
sheep and hogs. that item will exceed fifty 
ner cent, of the tetal amount of insurance 


effect of the rule. as now wro 


reavired +t give him reasonably adequate 
coverage The only other items that he will 
ordinarily have to insure will he house 
hald furniture, farm machinery and a. part 
of the grain ard hav The furniture and 
farm machinery item will ordinarily he very 
moderate in valne By this rule youn are 


again enbhiecting the man lees able te hear a 
heavy hurden to a rate greatly in excess of 
that charged on the same kind of nroperty, 
when insured by farmers who own the 
buildings, 


Abusing Live Stock Rates 


T fully realize that you do not want toa 
adont a rule that will permit desienine in 
dividuals to get a live stack nolicy at the 
regular farm rates hv ineludine a «mall 
amount of pronerty other than live stock T 
do insist again. however. that this is an wn 
derwriting eronecition and not one that can 
he taken care of in a rate. 

The ruline of the denartment is that the 
fifty ner cent reastiremert proposed to be 
incornorated cannot be used 

Tt is further reled thet the lpeoenagre cor 
tained in the filing effective November 1, 
1918, and reeniring “all the other nroperty” 
will he modified by striking out the word 
i 

To comply with the foregoing requirements 
vou will strike out the provisions relatine 
to tenant charge wherever necessary All of 
the foregoine reauirements will he complied 
with on or before the first of February, 1919 
and the new rates will be effective from and 
after that date. 
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a, his way. & 
4 He talks about service that more than satisfies. To clinch his a) 
© arguments give us an opportunity to prove every statement % 
: he makes Bs 
3 Merit is the only basis upon which we make our claims. a 
1 You shall be the judge. ae 
J If you believe, as we believe, that mutual benefits should be the om 
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basis of every agreement—that a one-sided business policy is as 
a short-sighted business pulicy— 


Don’t hesitate; don’t waver; don’t wait. : 
Write now i 
and multiply the value of your minutes. yds 
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FIRE 
RE-INSURANCE | 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 





New York | 








INCREASE ALL AROUND 


Springfield Fire & Marine Assets, Sur- 
plus, Premiums and Re-insurance 
Reserve Mount Upward 
From President A. W. Damon, of the 
Springfield Fire & Marine of Spring- 
field, Mass., we are in receipt of infor- 
mation in connection with that com- 
pany’s activities during 1918. The 
principal items of the Springfield’s 
annual financial statement which is 
published in another column of this 
issue, show substantial increases made. 





The company’s total assets January 
1, 1919 amounted to $14,742,701.92, an in- 
crease for the year of $1,518,668.58. oy 
net surplus amounted to $3,078,360.3 
an increase of $552,640.50. The ae 
miums written during 1918 total $8,- 
960,343.37, an increase of $1,233,001.37. 
The company’s reinsurance reserve 
reached $8,056,876.05, which is an in- 
crease of $830,685.90. 

The Springfield Fire & Marine is one 
of the sterling institutions in the fire 
insurance business, being conducted 
under an able management in a sound, 
conservative manner. 


New National Board Manual 


The National Board of Fire Under- 
writers, 76 William St., New York, has 
issued a new addition of Regulations 
for the Protection of Openings in Walls 
and Partitions Against Fire, as recom- 
mended by the Board. 


AMERICAN MERCHANT MARINE 


Company’s Statement on January 1 
Showed Surplus of $1,164,147.73— 
Increased Capital in 1918 


The annual statement of the Ameri- 
cun Merchant Marine Insurance Co, as 
of December 31, 1918, shows the surplus 
of the Company as $1,164,147.73. The 
capital of the American Merchant Ma- 
rine, whichis shown in the statement 
to have been $30,000, is now $400,000, 
the $100,000 additional 
transferred in 


having been 
January from surplus 
account. 

As announced exclusively by The 
Eastern Underwriter last week, the 
American Merchant Marine has been 
licensed by the New York State Insur- 
ance Department to transact a fire in- 
surance business and Harold W. Letton, 
formerly United States manager of the 
Prussian National, whose United States 
business was reinsured by the American 
Merchant Marine, was elected vice- 
president of the Company at the meet- 
ing of its board of directors held last 
week. 


Carolina Company’s Figures 
For 1918 the Carolina Insurance 
Company of Wilmington, N. C., reports 
assets of $147,389, against $142,881 the 
year before. The net surplus has in- 
creased from $56,085 to $60,498. 
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Gorham Dana On 
Automatic Sprinkler 


PUBLISHES BOOK ON SUBJECT 





Shows Relative Value of All Modern 
Devices With Comparisons of 
Original Equipments 
Gorham Dana, S. B., manager of the 
Underwriters’ Bureau of New England, 
has compiled a book on Automatic 
Sprinkler Protection which will be of 
exceptional value to the fire insurance 
engineer. The book is published by 
John Wiley & Sons, Inc., of New York. 
One of the less technical chapters 
contains much of interest from a fire 
insurance viewpoint and is entitled “Au- 
tomatic Sprinklers as a Protection to 

Life.” It is as follows: 


Protection to Life. 


The automatic sprinkler is without 
question the most important fire pro- 
tection device ever invented. This is 
due to the fact that it is constantly on 
duty in every part of the property 
equipped and is automatic in its ac- 
tion. Practically every fire is small 
at the start and can be put out at that 
time with a small amount of water. The 
sprinkler is able to supply this water at 
just the time it is needed without the 
the intervention of any human agency. 
The device itself has been so perfected 
that it practically never fails to operate 
when needed, provided only that it is 
properly installed and maintained. 

The proof of its value is found in the 
fact that today a majority of the large 
manufacturing plants if of a hazard- 
ous nature are equipped with automatic 
sprinklers. In some extra hazardous in- 
dustries, like the eelluloid comb busi- 
ness, it is almost impossible to obtain 
fire insurance unless the building is 
spr nklered. 

The value placed upon the device by 
the insurance companies is accurately 
reflected in the rates charged. A 
manufacturing plant paying a rate in 
the neighborhood of 1 per cent. per 
year can be insured for about one-tenth 
of one per cent., generally speaking, 
if equipped with a standard sprinkler 
system, and this tremendous difference 
is justified by the fire record. Out of 
20,097 fires in sprinklered plants tabu- 
lated by the National Fire Protection 
Association during the last 22 ‘years, 
only 4.45 per cent were not controlled 
by the equipment. In nearly all of 
these cases there was some good reason 
for the failure, such as closed valve, 
frozen pipe, defective water supply, ete. 
Given a standard equipment, under 
proper maintenance, with adequate 
water supplies, in a building of even 
fair construction, and the automatic 
sprinkler is practically certain to con- 
trol any fire that may occur. 

Cites Brockton Fire. 

Up to a few years ago, sprinklers 
were more or less of an experiment but 
they have now been successfully used 
for 40 years and their efficiency can 
no longer be questioned. It is a note- 
worthy fact that in all the fires in 
sprinklered buildings, there has been 
practically no loss of life. In the Grover 
Shoe Factory fire in Brockton in 1907 
it is true that several lives were lost 
but this was due primarily to the explo- 
sion of the boiler. In the Herald Build- 
ing fire in Montreal, in 1910, there was 
also a loss of life but this was due to 
collapse of the building that preceded 
the fire. The records of the Factory 
Mutual Insurance Companies covering 
risks employing 1,500,000 people show 
only 12 deaths in sprinklered buildings 
in 38 years. Of these 3 were due to 
persons going back into a burning build- 
ing to save property and 4 were firemen 
engaged in fighting the fire. There 
may be a few other isolated cages but 


they are so rare that they only go to 
prove the rule. 

This being the case, it is indeed 
strange that the sprinkler has not been 
more frequently installed as a life 
saver. Practically all the equipments 
thus far installed have been for the pro- 
tection of property and a large majority 
of them have been installed primarily 
because they were a good investment. 
In practically every case a sprinkler 
equipment will pay from 10 to 30 per 
cent. upon the money invested on ac- 
count of the saving in insurance pre- 
miums. It is a sad commentary upon 
the intelligence of the American public 
that, were they not of financial benefit, 
comparatively few sprinkler equipments 
would ever have been installed. Up to 
quite recently practically the only agen” 
cy that has been responsible for the 
growth of sprinkler protection is fire 
insurance. But the gradual awakening 
of the American public to our scandal- 
ous fire waste, both of lives and prop- 
erty, is beginning to have its effect, 
and a few property owners are begin- 
ning to look at the subject from a 
broader point of view. 


Public opinion is already beginning 
to take the form of legislation in a few 
places and this is only the beginning 
of a widespread movement. The 
Massachusetts State Police are now 
draughting a proposed law, primarily 
for the safeguarding of life. that will 
require automatic sprinklers in all cellu- 
loid working plants hereafter erected 
in the Commonwealth. New York City 
is requiring automatic sprinklers or 
perforated pipes in certain basements 
in congested sections. Just why the 
antiquated perforated pipe, which is not 
automatic in its action, is put on the 
same basis as the modern automatic 
sprinkler is not clear; but the fact that 
some better form of protection than the 
hose stream was found necessary in 
these inaccessible places isasign of the 


times. Several cities have similar or- 
d'nances relating to the stages of 
theatres. 


The Boston Chamber of Commerce 
appointed a committee on Fire Preven- 
tion a few years ago and after giving 
the matter long and careful study they 
made the following recommendation in 
their report of 1911: 

“The passage of a law requiring all 
second- and third-class buildings now 
existing within the congested business 
district of the city to be equipped with 
sprinkler service, except that houses 
for habitation nof used in any portion 
for any other purpose need not he so 
equipped, and that hotels and lodging 
houses need be so equipped only in the 
basement, first story, public halls, din- 
ing rooms and assembly rooms.” 


Public Sentiment Lax 


Public sentiment does not yet seem 
to have reached the point where such 
drastic legislation can be passed but the 
time is surely coming when the public 
will wonder why such laws were not 
put into effect long ago. 

It should not need another Bigham- 
ton or Triangle Waist horror to prove 
the necessity of this evfective and in- 
expensive form of protection in every 
factory, whatever its construction 
where light, inflammable material is 
worked. It should not require another 
Collingwood School holocaust to point 
out the necessity of automatic sprink- 
lers in the basements and ‘stairways of 
combustible school buildings. It should 
not require another General Slocum or 
Volturno disaster to demonstrate the 
practicability of safeguarding the lives 
precious human freight by such a 
simple means as the sprinkler. It 
should not require another Baltimore 
conflagration to prove the desirabilitv 
of equipping all stores having highly 
combustible contents with this ever- 
present safeguard. It is not onlv prac- 
tical and inexpensive but in most cases 
a saving of money to equip all such 
structures and thus reduce the chance 
for loss of life to as low a point as 
modern science can devise, 


TO LESSEN THEFTS 





Bill Being Urged in New Jersey to 
Regulate Transfer of Automobiles 
—Must Give Description 





New Jersey imsurance men are in- 
terested in a bill to be presented to 
the legislature to regulate transfers of 
used automobiles. Leaving out the 
legal phraseology the mewsure provides 
that any _ person who knowingly 
changes any distinguishing mark or 
number on a machine is guilty of a 
felony and may be fined or imprisoned. 

Any person having in his possessjon 
a car thus defaced is likewise guilty 
of a felony and may be fined or im- 
prisoned. 

Any person having a defaced car 
must within sixty days file with the 
Highway Department a verified state- 
ment showing the source of his title 
to the car, the proper identification 
marks, cause of mutilation and other 
information. 


Any person who disposes or passes 
tille to a used car must furnish the 
buyer with a written statement con- 
taining full information covering its 
description and registered numbers, to- 
gether with the names of those who 
have had the car in their possession 
and description of all changes made 
in the car. 

The buyer’ must likewise furnish a 
similar statement, and each of which 
must be filed within two days of the 
transfer, with the Highway Commis- 
sioner and the local police sheriff’s 
office. 

The seller must furnish the names 
of persons involved in transactions and 
the price paid for a car to anybody 
entitled to the information. All these 
requirements are pre-requisite to ob- 
taining a license to operate a car. 


Prudential Fire Election 

The Prudential Fire, Manchester, N. 
H., has elected the following officers: 
Joseph Quirin, president; A. J. Precourt, 
vice-president; J. H. Laflamme, secre- 
tary; Wm. H. Marcotte, treasurer; 
George V. Roy, assistant secretary 
and clerk of the board of directors. 
A dividend of 5 per cent was declared. 
or $2.50 per share on the 2000 shares. 


Glens Falls Keeps Pace 

The Glens Falls Insurance Co. main- 
tained during 1918 the pace of constant 
progress it has set for the last sixty- 
nine years. The annual statement 
shows the Company’s net surplus over 
all liabilities to be $2,576,742 with total 
assets of $7,908,544. The capital of the 
Glens Falls is $500,000. 





Josepli Halloran, formerly with Brew- 
ster & Co. is now with the New York 
office of the Smith-Case Co. 


Cattle Furnish Best Business 

President Clitford Ireland of the 
Western Live Stock, Peoria, writes: 
“Contrary to our expectations our busi- 
hess has not decreased as a conse- 
quence of the war; in fact our original 
production of premium shows a slight 
increase over the previous year, and in 
this we have -been agreeably  dits- 
appointed. 

“Concerning the classification of our 
risks, we note that while horses have 
hardly held their own in the volume of 
business produced, that the cattle have 
shown unprecedented proportionate in- 
crease which is due of course to the 
increased interest and activity in the 
raising cattle for market and exhibi- 
tion purposes and the desire for pro- 
ductien.” 





Albany Specials Celebrate 

The entire membership of the Albany 
Field Club, together with a sprinkling 
of alumni members and the full femin- 
ine contingent, celebrated “Ladies 
Night” last Friday by viewing the play 
“Please Get Married’ at Harmanus 
Bleeker Hall, Albany. After the theatre, 
the party partook of a late supper at 
the Ten Eyck Hotel Grill, where danc- 
ing was enjoyed. 


Noonan and Ryan Officiate 

James L. Noonan and John J. Ryan, 
vice-presidents of the Rose & Kiernan 
Inc., agency at Albany, were among the 
guests at a dinner tendered William A. 
Orr, formerly secretary to Governor 
Whitman and previously Superintendent 
of Prisons of New York State, given in 
Albany last Friday. 

John Dillmeyer Makes Change 

John Dillmeyer, who has been in the 
Charles H. Bainbridge agency, is now 
associated with the Brooklyn branch of 
the Central Fire Office. 











General Insurance Agents 
Lines Accepted Up to 
$500,000 


Surplus 


Represent 
Eighteen Companies 


411-13 WALNUT ST. 
PHILA., PA. 











LOCAL 


Co. as Special Agent. 
College graduate. 


Eight years’ experience in good sized agency in small city 
in New York State, wishes to connect with Fire Insurance 
New York State territory preferred. 
Six years’ 
New York, prior to local agency experience. Address 


LOCAL AGENT 
c/o Eastern Underwriter, 105 William St., New York, N. Y. 


AGENT 


experience in large office in 








95 William St. 
New York 





WALTER F. 


ERRICKSON ‘cx: 


AGENT 
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Prospects Bright For 
Automobile Men 


TRUCKING BUSINESS GROWING 


All Short Haul Freight Soon to Be 
Moved By Motor Vehicle 
Method 


A glimpse into the future of automo- 
bile insurance is given by a writer in 
“Protection,” an official organ of the 
Travelers Insurance Company, who 
says: 

Two big facts stand out in the auto- 
mobile situation: The building of pleas- 
ure cars has been restored to its former 
status; and the war has made the haul- 
ing of freight by automobile trucks 
well-nigh universal, and at the same 
time has suddenly left the government 
with thousands of motor trucks, large 
numbers of which must find their 
places on our roads in the near future 

Hugh Chalmers believes that the 
automobile trade will be one of the first 
of American industries. to get back on 
its feet and will be producing 100 per 
cent. of normal output by June Ist. 


John N. Willys, president of the Wil- 

lys-Overland Company, says: 
“Automobile manufacturers have a 

good year ahead of them in 1919. 


Nearly all plants will be back to full 
production by next summer.” 
Good Business This Spring 

So is removed the cloud of uncer 
tainty that hung over the insurance 
situation last autumn. Then it seemed 
as though it would be almost impos- 
sible to get any new business this 
spring. Now the prospect is brilliant. 
An agent ought to be able to write 
“automobile insurance on every hand. 

Trucks are increasing at a tremen- 
dous rate and we are filling our roads 
with them. Every new truck means a 
new car to insure and so much more 
danger of accident on the road. Our 
roads are already much like railroad 
lines—full of snorting locomotives 
pounding along at a thunderous pace 

It is estimated that there were 300,- 
000 trucks in the United States at the 
beginning of last year and that 300,000 
more were manufactured. 


Just after America entered the war, 
the “return-load idea” got started in 
Connecticut and spread through the 


with an 
want-ad 


rest of the country. It began 
inconspicuous notice in the 
column, sir like this: 
WANTED—A LOAD TO BOSTON FOR 
SATURDAY. Ten ton truck makes trip 
every week-end bringing back marine 
food from Long Wharf. 

Many large business houses gave up 
freight and express entirely for their 
short-distance deliveries and began us- 
ing fleets of trucks. 

As America put her shoulder to the 
wheel and got thoroughly into the war, 
it became increasingly hard for the 
Private shipper to use the railroads. 
Long-distance automobile lines sprang 
up everywhere and intricate return- 
load systems were worked out. Return 
load bureaus were established in most 
large cities. 

Short Haul Business 

A captain of industry remarked the 
other day that within a few years noth 
ng would be put on freight’ train 
for distances less than one hundred 
miles. Already no household would 
think of “moving” except by automo- 
bile truck, unless the distance were a 
transcontinental one. A high officer 
of the post office department has ex- 
pressed the opinion that within a few 
years the mail will be carried exclusive- 
ly in aeroplanes for the 1,000-mile dis- 
tances, in trains for the 500-mile ones 
and in trucks for the 250! 

Post Office Plans 

In the City of Washington the price 
of milk fell from 17c. to 10c. after the 
discovery that auto trucks running on 
Parcelspost routes could bring milk in 
from hitherto untouched regions. The 


fourth assistant post master general has 
conceived a gigantic scheme for putting 
automobile trucks on thousands of rural 
mail routes. There are 66,000 of these 
mail routes, passing through farming 
regions from which food is handled ten 
times on its journey to the consumer, 
when it could just as well be handled 
five times if the mail man had a capac- 
ious truck. 

The war came to an end, and a “New 
York Tribune” Washington correspon- 
dent says that the United States was 
left with 250,000 motor vehicles, 12,000 
acroplanes and 37,000 aeroplane en- 
gines on its hands. The post office 
wants to take a large quantity of this 
equipment. 

The first result of this will be that 
the roads will be crowded with trucks, 
and the second will be that the roads 
will begin to go to pieces and will have 


to be rebuilt -all of which will make 
confusion and increase the likelihood 
of accidents. The post office depart- 


ment has figured that the establish- 
ment of rural truck routes will earn 
something like $400,000,000 which can 
be put into the building of substantial 
concrete roads. But in the meantime, 
the confusion, the detours, the colli- 
sions and smash-ups, and people run in- 
to and run over! 

The United States Census shows that 
there are 6,500,000 farms in the United 
States and that 4,000,000 of these farms 
could well use motor trucks. Farmers 
are already extensively using trucks, 
passenger cars, and_ tractors, all of 
which need to be insured 

War took large numbers of the ex- 
perienced drivers. In their plajces, in- 
experienced men are increasing the 
number of accidents. Any business 
man with a fleet of trucks can tell you 
that. No concern, however few cars it 
operates can afford to let them go out 
for a single day without liability, prop- 
erty damage and collision insurance. 
You cannot make that too strong in 
talking to the prospect. 

After Those With Money 

Rich concerns make shining marks: 
\ huckster in Boston recently figured 
out that a certain brewery concern had 
plenty of money and would be able to 


pay claims, so he started in systemat 
ically to drive his wagons in front of 
the brewery’s big trucks. There were 


a number of collisions and the brewery 
paid a number of claims until finally 
one day, when a witness was put on 
the stand and was asked by the huck 
ster’s lawyer, “You saw this brewery 
truck run into the poor man’s wagon?”, 
witness astonished the complainant by 
turning on him and retorting, “No, I 
did not see the truck run into you. I 
saw you drive in front of the truck.” 
So it can be confidently stated that 
our roads will be swarming with jcars; 
that there have never been so many 
people needing insurance as this spring, 
and that the likelihood of accidents of 
all kinds will be greater in the year 
1919 than at any other time since gas- 


oline began turning wheels. 
With Rochester Firm 
O. L. Pritchard who has been em- 
ployed for the past six years by the 


Und rwriters’ As-ociation of New 
York State at its Rochester office has 
resigned as of February 1 to become 
assistant secretary of Stevenson, De- 
Mallie & Case, Inc., one of the leading 
agencies of Rochester, N. Y., which rep- 
resents the following companies: Con 
tinental, Globe & Rutgers, Yorkshire, 
Buffalo, Franklin, State, Commercial 
Casualty, United States Casualty and 
the Zurich. 

American Automobile’s Statement 

jecause of the critical situation in 
automobile casualty lines in Missouri 
the 1918 statement of the American 
Automobile Insurance Company ‘s of 
particular interest. The company re- 
ports that it increased its assets $420,- 
000; new business, $400,000, and surplus 
to policyholders $467,000. The com- 
pany’s assets now total $2,300,000 and 
its capital is $300,000. 
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WM. B. CLARK, President 


One Hundred Years of Service 


Losses Paid in 99 Years over 


$ 174,000,000 











CONTINENTAL COMMANDS 
CONFIDENCE 
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here must be no deviation 
from this fixed rule of ours to 
protect the local agent in the 
field that he is given to oper- 
ate in.” 





“AMERICA FORE” 


THE CONTINENTAL 
INSURANCE COMPANY 


Cash Capital - - TEN MILLION DOLLARS 


HENRY EVANS, President 
Home Office 

80 MAIDEN LANE 
NEW YORK 


Managing Branch Offices: 
CHICAGO, MONTREAL 
SAN FRANCISCO 














Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 
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Cash Capital -$1,250,000.00 
Net Surplus vesescssncuttescce.,.$2384,971.20 
SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H. DUNHAM, President 
“ AY. Vice-President and Treasurer A. H. HASSINGER, Secretary 
‘RAL BASSETT, Vice-President J. K. MELDRUM, Assistam Secretary 











THE SUPERIOR FIRE INSURANCE co. 





Conservative -- Sound -- Progressive 
Statement January 1, 1918 
ASSETS j LIABILITIES 

Mortgages énnadenedesandadareaine $950,505.65 ee NR URE ee ¢ seoeenee 
Stocks and Bonds............e+. W2,499.50 . - 

Real Tatate cccccccccccescccccces 103,540.90 Unadjusted Losses ............. 93,290.82 
Cash in Office and Banks...... 162,884.18 NE. nctuinicabdbnsidadaeiincice 1,024 694,02 
Interest Due and Accrued.. 16,915.50 ( tabiliti : 

pacer agg el apatliay 392 $0 ther Liabilities edbsbeundecages 28,500.00 
Agents’ Balances ........ssseeee 180,375.54 Net Surplus ..secssceeseeseseees 304,131.20 
Collateral Loans .....sseeceeees 32,643.75 

Re-insurance Losses Due From 

Other Companies .......+e+06- 858.52 

$1,750,616.04 | $1,750,616.04 


A, H. TRIMBLE, President 


EDWARD HEER, Vice-Pres. & Secy. F. W. SCHRATZ, Asst. Secy. 
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Bill in Senate 
On Adjustments 


INTRODUCED BY SEN. DOWLING 


Authorizes Superintendent of Insur- 
ance to Suspend Companies Failing 
to Comply With Provisions 


Senator Wowling, of New York, has 
introduced a bill in the New York Leg- 
islature to amend the insurance law by 
adding new Section 132-b, providing 
ihat when any fire insurance company 
fails or refuses to pay a claim for fire 
loss within the time provided for in the 
standard fire insurance policy, the 
Insurance 


State Superintendent’ of 
shall suspend such company from 
transacting further business in the 


and take possession of all the 
company’s property in the state, and 
in the case of foreign corporations to 
tuke possession of property, including 
any deposits made with the state, such 
property and deposits to be held not 
exceeding three months, within which 
time the company may settle the claim 
by payment in full, with interest, and 
in addition shall pay to the superin- 
tendent of insurance the sum of $500 
tc be distributed by him as provided in 
Section 149-c. 

The bill provides that when a policy- 
holder has been awarded a judgment 
by the court, in an action to recover 
the amount o1 a claim under his policy, 
he may serve a written notice of the 
fuct upon the superintendent of insur- 
ance, who shall proceed immediately to 
suspend the company from transacting 
further business and to liquidate its 
affairs. Upon failure of the superin- 
tendent of insurance to take such ac- 
tion within thirty days the policyholder 
an order 


Slate 


may apply to the court for 
restraining the company from doing ' 
business. The court is empowered to 


suspend such company and to order its 
immediate liquidation by the superin- 
tendent of insurance. 


OPENS IN NEWARK 


Motor Car Underwriters Headed By E. 
M. Carroll to Write All Lines 
of Business 


The Motor Car Underwriters has 
begun business at 756 Broad Street, 
Newark. It is a reciprocal exchange, 
‘ the attorney-in fact being the New Jer- 
sey Indemnity Exchange, which special 
izes on jitney business. The Motor 
Car Underwriters is incorporated under 
the laws of New Jersey with $100,000 
capital. Its officers are: President, E. 
M. Carroll; vice-president, Philip Tum- 
ulty, Jr.; treasurer, Joseph Koehler; 
secretary, William H. Dalton. 

Mr. Carroll told The Eastern Under- 
writer that when he was thirteen years 
old he entered the office of Johnson & 
Higgins and later engaged with United 
States Lloyds and was in charge of its 
fire department for a number of years. 
He then went on the road for the 
Columbia, of New Jersey, later going 
to the Canada Crown Fire of Toronto, 
Then he was associated with Harry 
Vetter who is the First Mutual Casual- 
ty, which was reinsured. Vetter also 
used to have the old Delaware Fire. 


MNHHNTAUVNIILULVLUUGRULLUULNUNGNLLUUUGIGEEDGOONILO EO UOEEOOSRUEUE LTA 


Cc apital $ 
One Million Dollars 


STEWART, President 
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New Jersey Insurance Co. 





GRESHAM ENNIS, Vice-Pres. F. L. BROKAW, Treasurer 


WESTERN DEPT.: inne Exchange Bldg., Chicago, Ill., H.H. INGALLS, Mer. 
PACIFIC COAST DEPT-.: Mills Bldg., San Francisco, Cal.,W.W. ALVERSON, Mgr. 
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New Jersey has no law covering in- 
ter-insurance exchanges, so this office is 
not under departmental supervision. 
The exchange proceeded to organize 
on the mutual company requirement of 
500 subscribers producing $50,000 in 
premiums. All forms of automobile in- 
surance will be written, the risk limit 
being $15,000. $5,000 of which will be 
reinsured. The proportion of liability 
assumed by each subscriber is deter- 
mined by the premium deposit, which 
is 75 per cent of the Conference rate, 
plus liability for one additional deposit. 
Subscribers can be assessed if neces- 
Sury. 


ALLIS JOINS BRUNS AGENCY 


tHias Been In Charge of New York State 
Territory for Northern Assur- 
ance of London 





Frederick V. Bruns, president of 
Frederick V. Bruns, Ine., agents at 
Syracuse, announced this week that as 
of February 1, William E. Allis will be 
associated with that office as vice-pres- 
ident in jcharge of the fire underwriting 
and engineering. Mr. Bruns will continue 
as president and treasurer, devoting his 
time to the development of casualty 
lines. 

Mr. Aljis is a graduate of Syracuse 
University, Class of 1906. After his 
graduation from College, Mr. Allis 
served for four years as an inspector 
with the Middle States Inspection Bu- 
reau, then for two years as Sprinkler 
Rating Engineer for the Underwriters’ 
Association of New York State, and for 
the: past five years he has had charge 
of the New York State territory for the 
Northern Assurance Company of Lon- 
don. In November Mr. Allis was elected 
a member of the Executive Committee 
of the Underwriters’ Association of New 
York State. 





COLUMBIAN NATIONAL EXPANDS 





Announces Entrance to S.x Additional 
States—Officers and Directors Are 
Re-elected 


The officers and directors of the Col- 
umbian National Fire, of Detroit, were 
re-elected at the annual meeting of the 
Company which was held last week. 
The business of the Company for eleven 
months of 1918, which was reported 
upon at the meeting, showed satisfac- 
tory progress. It was 
the meeting the Company had entered 
six additional states during the year. 





March Meeting Planned 

For the March meeting, Tuesday, the 
4th, the Fire Underwriters’ Field ‘Club 
of Ohio has gotten out tickets for the 
wives, sisters and sweethearts of mem- 
bers to attend a matinee, probably 
some good moving picture show, and 
tlen in the evening a dinner and dance 
will be given by both the Fire Under- 


writers’ Field Club of Ohio, and the 
Ohio Association of Fire Underwrit- 
ers. 





Edmund Nugent Dead 
Edmund Nugent, Braddock, Pa., 
January 22 after a long illness. 
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. Head Office: 
40 Clinton St., NEWARK, N. J. 


J.B B. GUTHRIE, Secretary 
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1849 LARGEST FIRE INSURANCE COMPANY 


—_, =~ Cama 
SPRINGFIELD 
FIRE AND MARINE, INSURANCE. COMPANY 
OF SPRINGFIELD, MASSACHUSETTS 
CASH CAPITAL $2,500,000.00 


Seventieth Annual Statement, January 1, 1919 
ASSETS 


‘ash on hand, in Banks and Cash Items.... $1,567,466.66 
Cash in hands of Agents and in course of 

DE, inks cA eed enkacdAeKa dae ee eens 1,697,953.40 
ae re 109,359.20 
Real Estate Unincumbered................. 300,000.00 
Loans on Mortgage (first lien)............. 2,633,070.00 
re Peer ree ere eee ere 1 ,979,407.00 
ED cae cutavaa var dedwbe es 1,990,000.00 
PESOCEAMCONS SHOCKS. . ww nn ck ccescovecccoes 1,159,971.00 
SONNE CES. oc ceux scscauadod advance I 030,050.00 
EES iccdaweninakennbdstnneenen 406,782.00 
State, County and Municipal Bonds......... 510,070.00 
Pitetetamenes TOMES... sc iscicccecesecsces 1,473,935.00 





$14,919,324.26 
176,622.34 


$14,742,701.92 


TOTAL ASSETS 


Unadmitted Asset—Excess Canadian Deposit 


ADMITTED ASSETS 





LIABILITIES 
$2,500,000.00 


ee ee ee ee ee ee ee a 


Reserve for Re-Insurance.................. 8,056,876.05 
Reserve for all unpaid Losses............... 832,465.49 
Reserve for all other Liabilities beta adh leetic aid 275,000:00 





$11,664,341.54 


3,078,360.38 
5,978,360.38 
.$76,223,233.71 
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LOSSES PAID SINCE ORGANIZATION. 


E. H. HILDRETH, Secretary 
PRIOLEAU ELLIS, Asst. Sec. 
H. WILLIAMS, Treasurer 


A. W. DAMON, President 
W. J. MACKAY, Vice-President 
G. G. BULKLEY, 2d Vice-President F. 





Western Department, Chicago, Illinois 
A. F. DEAN, Manager 


J. C. HARDING, Asst. Manager W. H. LININGER, Asst. Manager 
E. G. CARLISLE, 2d Asst. Manager L. P. VOORHEES, Cashier 


Pacific Coast Department, San Francisco, Cal. 


GEO. W. DORNIN, Manager JOHN C. DORNIN, Asst. Manager 


Agencies in all Prominent Localities throughout the United States and Canada 
AGENT METROPOLITAN DISTRICT 


CHARLES G. SMITH No. 1 Liberty Street 
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MARINE DEPARTMENT 
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M4 ocean tonnage, and until this is made 
ould Tax Foreign to permit competition with the Euro 
Marine Premiums pean markets, we cannot expect. to get 

Be the cargoes. 
BILL IMPOSES FIVE PER CENT We have the inclination but not the 
7 * space and time here and now to go 


Measure in New York State Legisla- 
ture Was Introduced By Assem- 
blyman Geo. J. Braun 


A bill has been introduced in the 
New York State Legislature by Assem- 
blyman George J. Braun, of Brooklyn, 
providing for a tax of five per cent. on 
unadmitted foreign fire and marine pre- 
mriums. The bill adds new Section 57 
tc the insurance law, providing that all 
persons, associations or corporations 
obtaining insurance against fire, ma- 
rine and risks of transportation and 
navigation, including the risks of lakes, 
rivers, canals and inland transporta- 
tion, when such insurance is obtained 
from companies not admitted to trans- 
act business in this state, shall file 
with the superintendent of insurance a 
statement setting forth the name of the 
insuring company, number of the pol- 
icy, amount of insurance, rate, pre- 
mium and description of property; 
stall pay a tax thereon of five per cen- 
tum of the premium paid on such pol- 
icy to the superintendent of insurance 
and shall further pay a fee to such 
superintendent of one dollar on each 
policy for making and recording of 
such statement, which record shall be 
kept for the private information ot the 
insurance department and shall not be 
a public record. The tax hereinbefore 
provided shall not be required where 
the insured is unable to obtain such 
insurance or a sufficient amount there- 
of in companies legally authorized to 
do business in this state; such inability 
must be shown by affidavit or such 
other competent proof as the superin- 
tendent of insurance may require. 


AGITATES ADEQUATE LAW 





F. C. Calkins Discounts American Mer- 
chant Marine Success Until British 
Act Is Equalled 





F. ©. Calkins, marine general agent 
for a number of companies at Jackson- 
ville, Fla., writes: 

We read a great deal of the establish- 
ment of an American Merchant Marine, 
but so far take very little stock in its 
erganization or operation. This view 
is held for several reasons; the lack of 
laws in this country to protect shipping 
as it is protected by England, which to 
our mind, will continue to be for some 
time the greatest maritime power in 
the world. Our government still sets 
the rate of freight to be charged on 








into the details necessary to show our 
reason for not thinking that America 
will soon successfully establish a Mer- 
chant Marine. We have wasted through 
the United States Shipping © Board 
millions of dollars on shipbuilding, es 
pecially the wooden hulls. They are 
a drug on the market and a failure on 


the water. We understand the Ship- 
ping Board will charge off over one 
billion dollars as a result of its “orgy 


of extravagance and miscalculation.” 
With this in mind, if the league of na- 
tions is formed, one of the most im 
portant things it should do, would be to 
set a scale of wages for shipbuilders, 
freight rates for the protection of all 
nations doing a maritime business, and 
the promulgation of laws which would 
protect ship owners and mariners 
Perhaps this will come. God speed the 
day when the proposed’ threatened 
strangle hold of the American trium- 
virate, viz: politician, socialist, Bolshe 
viki gang is loosen and American busi 
ness men may once more resume their 
functions. 


CLUBS AGAINST COMPULSION 





Associated Automobile Clubs of New 
Jersey Rescind Action On This 
Form of Insurance 

At a meeting of the board of directors 
of the Associated Automobile Clubs of 
New Jersey, the matter of compulsory 
automobile insurance legislation was 
discussed, and a former motion to sup- 
port any action in favor of compulsory 
axutomobile insurance was rescinded, and 
a motion was passed at this last meet 
ing that a committee be appointed for 
the purpose of viewing this question 
from all angles, and reporting back to 
the Association. 

The sentiment in favor of legislation 
on compulsory insurance was very light 
indeed. In fajct, the report made by a 
committee from the Board of ‘rade of 
Newark was decidedly in favor of tak- 
ing no action in this direction. 

The committee appointed to investi- 
gate this subject is to give the matter 
a considerable amount of time, as it is 
the opinion that this legislation would 
be too drastic under present conditions. 


John R. Hegeman Loses Stable 

The garage and stable belonging to 
President John R. Hegeman of the 
Metropolitan Life, at Orienta Point, 
New York, was burned February 4. 
The loss is $75,000. 
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The 1919 Marine Underwriting Year Has. 
Unfortunate Beginning for American 
Marine Offices Operating in New York 


The heavy weather which prevailed 
off our Coast during the month of Jan- 
uary has caused numerous and severe 
Particular Average claims. The moat 
unfortunate loss reported during the 
month, and one which was placed ex- 
clusively with American offices doing 
business in the City of New York, was 
the Steamer “PIAVE,” a vessel of 6,465 
gross tons, 4,457 net reg. tonnage, built 
by the Federal Shipbuilding Co. of 
Newark, N. J. in 1918, owned by the 
United States Shipping Board. Emer- 
gency Fleet Corporation, the hull of 
which is insured in the Government 
Fund and should be valued in the neigh- 
borhood of two million dollars. This 
vessel was loaded with a cargo of food 
stuffs, valued at $1,600,000, with  pos- 
sibly $400,000 prepaid freight. The 
cargo was shipped by the United States 
Food Administration and/or Grain Cor 
poration, who heretofore during the 
neriod of the war, had been carrying 
their own marine and war risk in the 
Government Fund, and it was only re 
cently decided to place marine insur- 
ance in the New York market with 
American Companies, and the shipment 
on this vessel was one of the first two 
shipments which were placed with 
American Companies. In fact, it is a 
most unfortunate loss to those Com- 
panies that are interested in the same, 
on account of the fact that the esti 
mated premium under this contract will 
amount to about $2,000,000, and those 
underwriters who were interested in 
this shipment will have no_ possible 
hope of making any money out: of this 
contract, as since these fisks were 
placed the policy has been distributed 
amongst a greater number of under- 
writers than those that were interested 
in the first two risks, as they had to be 
placed hurriedly. None of this loss, 
or at most only a very small amount, 
will find its way into London or foreign 
markets. As before stated, the line was 
placed entirely with American Com- 
panies, doing business in New York 
City, and the only possible loss that 
could be sustained by foreign under- 
writers on this vessel, will be those 
who are interested in treaties of Amer- 
ican Companies under their cargo lines 
as all of the hull was placed in the 
Government Fund. 

This loss is the heaviest loss that 
underwriters have been called upon to 
pay since the loss of the American 
Steamer “City of Wilmington,’ which 
was destroyed by fire, with a full cargo 
of cotton. The Steamer “PIAVE” sail- 
ed from New York January 14th for 
Falmouth, for orders, and went ashore 
on the Coast of England Januavy 29th, 
on the sands from which no vessel was 
ever known to be released. On January 
3lst she was reported as breaking in 
two during a severe and blinding snow- 
storm, which Jeaves no chance for any 
possible salvage. 

This loss, and the numerous other 
losses which are reported as under- 
noted, does not make it look any too 
encouraging for marine risks. There 
have practically been no war losses re- 
ported in which the New York market is 
heavily interested, during the month of 
January, but of course, the volume of 
premium derived from this class of 
business has been so materially reduced 
that marine underwriters who have 
sustained heavy marine losses are not 
in the same unique position as_ they 
have been heretofore when they could 
call upon their war acceptances to take 
care of the deficiency in their marine 
account. 

The other losses reported are as fol- 
lows: 

SADMIRAL WATNWRIGHT”’ Str.4From 
Seattle to Kobe with a general cargo. Re- 
turned to Seattle with water in hold, which 
will probably mean a heavy P/A_ claim for 
those underwriters interested. 

“EDWARD R. WEST” Schr,—Loading at 
Sydney, New South Wales, had a fire amongst 
her cargo of copra, Damaged about 800 tons. 


“GEN, GEO. C. HOGG” Schr.—lrom St, John, 
N. KB. to Port Natal, A new Provincial 
schooner, Returned to Digby, N. SS. atter 
being ashore, Vessel had a general cargo, 

“KASOLO MAKU” Str.—From Bombay — to 
Paciue Coast. Ihlad a fire amongst cargo of 
cotton while loading at Bombay. 

“LOGAN” UL. S. Transport—From San 
Francisco to Manila. Put into Honolulu with 
cargo on fire, 

“SCOTTISH GLENS” Norwegian Shi 
From Nortoik for Brazil, with cargo of coal, 
put into Barbados dismasted, 

“EAKLSOOU RT” Norwegian Bark. Cargo of 
coal—trom New York to Kio. Was sunk in Rio 
to extinguisn fire, 

“hiasZAbE SIL HOWARD” Motor Schr. 
From Newroundland to New York, with a 
cargo ol fish, was wrecked on the Coast ot 
Maine Cargo and hull insured in the New 
york market, 

“PREDEKIOK B. BALANO” Schr.—Boston 
for Nova Seotia, Cargo of fertilizer, Was 
wieened ald became a toval toss at Great Kass 
Island, 

LYNN” Barge.—Mexico for Beaumont, Tex. 
Cargo of of was totally destroyed by tire, 
white unloading at Keaumont, Vessel and 
cargo a total loss. Insured in the New York 


market, 
“MALOA” Str, and Barge “Northern No 
30, Steamer “Matoa” was in collision with 


wus barge, causing her to leak so badly that 
she was beached, 

“TEMPLE kk. DORR’ Wooden Steamer, 
Was destroyed by fire on a voyage trom New 
Orleans to Colon, 

“ANSALDO LiL” Tank Steamer,—From Phila- 
delphia to italy, Cargo of oil. Disabled in 
storm off Sable Island, and towed to New 
York, 

“CADIZ” Str. (Spanish)—From New Orleans 
to Cadiz, Had fire amongst her cargo which is 
being discharged in a damaged condition 

“KOMAN” Str.—Sydney, C. B. tor Havre. 
Arrived at destination with eight feet of water 
in her hold, Cargo of steel products seriously 
damaged by seawater, 

“YUNA” Str.—San Domingo for New York, 
with iull cargo of sugar, was wrecked near 
furks Island, causing a heavy loss on New 
York underwriters, as the hull was largely 
placed in this market, as well as the cargo 
ot sugar, 

“BiluNMORE” Bark.—Halifax for Capetown, 
put into Kio leaking badly on account ot heavy 
weather, 

“BLANDON”  Str.—San Francisco to Colon. 
Went ashore at Salt Keys, was floated after 
discharging some cargo, 

“CLEVEDON” Bark.—New York for Australia. 
Was in collision at Capetown, and had since 
been reported as sailed, 

“DOMINGO DE LARRINAGA” Str.—Galves 
ton to ©, WK. Arrived with damage to cargo. 

“DORGLIY PALMER” Sehr.—New York 
for Marseilles. Arrived at Bermuda leaking 
badly with loss of sails, Cargo and hull placed 
in’ New York market. 

“RRED W. AYER” Schr.—Jacksonville for 
San Juan. Went ashore on the Bahamas and 
was a.terward floated, 

“LE OOO” Str.—New York to Havre, Was 
towed into St. Johns disabled, 

SROALD AMUNDSEN” (Norwegian Str.- 
Cargo of oil, caught fire at Philadelphia while 
loading. 

“S. N. OASTDLE” Schr.—San_ Francisco to 
Sydney, New South Wales. Put into Hilo leak 
ing. 
“DEE GARD WILLEAMS” Schr.—San Fran 
cisco for Capetown, Returned to Frisco with 
deck load shifted, 

“ALE (Norwegian) Port Arthur for Italy. 
Stranded while entering thé harbor ot Salerno. 

“ASULE” (Norwegian Bark), Bahia for Phil- 
adelphia, Cargo of manganese ‘ore was aban- 
doned, This vessel and cargo was entirely in- 
sured in the New York market and in the past 
we have made comments as to what under- 
writers might expect, insuring cargoes of this 
character, 

“AUGUSTUS H. BABCOCK” Schr.—New 
York for Las Palmas. Was abandoned at sea 
This cargo was largely insured in the 
New York market. 

“ESPADA” Schr.—From Suva to Frisco. Was 
wrecked on the Fiji Islands with a cargo of 
copra, Possibly some salvage of cargo, 

“NORKOPING”’ Norwegian Str.—lrom Swed- 
en for the U: S, Had a fire amongst her*cargo, 
and returned to Gothenburg for repairs, 

“PIBDDMONT”’ American Tug. Foundered off 
Hog Island, January 7th, 

“NETTUNO” Italian Str.—Port Arthur for 
Italy. Went ashore off the mouth of the Mis- 
sissippi, and jettisoned cargo to float. 

“WAR MARVEL” Str.—Port Arthur to U. 
K., via Jamaica, abandoned at Sea January 5th. 
Wooden vessel owned by the Cunard Line. 

vrobably insured in the United States. 

“TENKO MARU” Japanese Str.—Wrecked on 
the Coast of Japan. Large amount of total loss 
insured on hull placed in the New York mar- 


cet. 

“NANYC MARU” Str.—Foundered off the 
Coast of Japan during a snowstorm, bound from 
Kobe to Marseilles. Had a valuable general 
cargo, anl inasmuch as considerable of this 
business had been placed as reinsurance of 
Lo:don and Japanese underwriters in this 
market in the past, undoubtedly the New York 
market will be interested in cargo of this 


vessel, 

“QUANTICO" Str.—Under charter or owned 
by the Philippine Government; was wrecked 
during a typhoon in the Philippines, The hull 
of this vessel valued at $395,000, and disburse- 
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New Automobile Rates 
(Continued from page 1) 


in the smaller cities and towns through- 
out the entire country. 
Idea of Penalty Schedule 

The Penalty Schedule goes into ef- 
fect in a specified and quite limited 
number of large cities where the theft 
hazard has been demonstrated to be 
unusually high. It is noteworthy that 
New York City and the Metropolitan 
District are not included urder the 
Penalty Schedule, which affdcts only the 
following places: 

East: Philadelphia. 

West: Chicago, Kansas City, Wichita, 
Dstroit, St. Paul, Minneapolis, St. Louis, 
Joplin, St. Joseph, Omaha, Cleveland 
and Tulsa. 

The Penalty Theft Schedule is the 
Standard Schedule intensified, or if one 
may use the word, exaggerated It shows 
an increase on all cars and the lower 
priced ones get a very heavy increase, 
running to 7144 per cent. In addition to 
what they must pay in places where 
the Penalty Schedule applies there is a 
flat penalty of $15 a car, applicable on 
the jcheap machines, in cases where no 
lock is used. 

The idea of this is not that the com- 
panies will generally collect the $15, 
but it will make owners buy locks, 
which can usually be had for that price, 
or less. The idea was to make this 
penalty flexible. The lock penalty can 
be lifted at one point and applied at an- 
other as experience may dictate. 

No Penalty Schedule in South 

The South has no Pevalty Schedule bu! 
certain cities are penalized for the ab- 
semce of a lock. These are Birming- 
ham, Atlanta, Memphis and the entire 
State of Arkansas. 

Three Theft Schedules 

The three theft schedules which do 
not separate the hazard by territorial 
divisions, but according to specified 
points throughout the entire field, can 
be combined with either of the fire sche 1- 
ules. In order to make this easier to 
comprehend these schedules show the 
fire and the theft rates separately, just 
as if separate policies were being rated 
While this necessitates the agent com- 
bining the two rates, for fire and for 
theft, it renders it easier to make pro- 
vision for allowances, as some come 
off the theft rate only and some off the 
fire rate only. 

Fire Rates Reduced 

In the main the fire rates have been 

reduced on all the higher priced cars 


ments $155,000, were principally insured in the 
New York market. ' 

“CHAS. D. ROUVRE” Schr.—Ex ‘Major 
Pickins.”” New York for Brazil; was abandoned 
off Bermuda, loaded with general cargo, largely 
insured inp this market, 

Unless the month of February shows 
materially reduced losses, some steps 
will have to be taken to increase marine 
rates if the Companies desire to con- 
tinue doing marine insurance business 


in this country. 
OBSERVER. 


and on the o!der models of all cars. The 
rates do not increase as rapidly accord- 
ing to age as heretofore and they re- 
main practically stationary on the 
lower priced machines. 

The (Standard Theft Schedule remains 
practically stationary on the higher 
priced cars; that is, practically what it 
was in the Eastern Schedule and a little 
lower in the Western Schedule. It has 
been greatly increased on the cheaper 
cars. 

The Country Theft Schedule has been 
made considerably lower than the pres- 
ent theft rates on almost everything. 
The only instance where it is not lower 
is on the higher priced cars. There 
is no rate less than 25 cents. 

Policyholders Informed 

It is the intention of the companies 
to mark their policies so that the as- 
sured will have brought to his atten- 
tion that he is paying a heavy penaity 
in the form of an extra premium be- 
cause of the poor police conditions in 
his city. 

Amount of Insurance 

The insurance limits have been put 
back where they were before increases 
were made because of high war prices. 
Two advances of this kind were made 
and both have now been wiped out. 

Allowances 

The same fire extinguisher and lock- 
ing device allowances will apply as have 
been in use. Both will apply country- 
wide. A new allowance has been made 
in the form of a twenty per cent, de- 
duction from the theft rate for cars 
equipped with closed bodies. 

Fire department apparatus, ambu- 
lances and hearses will now follow the 
contents fire rate of place of storage 
instead of the commercial car rate. 
They will be on the same basis as deal- 
ers’ cars and will be handled the same 
as in the old Western Schedule, which 
treatment did not apply in the East. 

Rented Cars 

Livery and rented cars take the same 
one per cent. additional charge and 2% 
per cent. monthly reducible clause, but 
there has been taken out of that {clause 
hotel busses, country club and _ school 
busses and undertakers’ automobiles 
which latter are used in that business 
to carry persons to funerals. Although 
they carry passengers for compensation 
they are not charged the one per cent. 
additional. 

Windstorm and Tornado 

Additional windstorm and _ tornado, 
and miscellaneous covers used to be 
listed separately with a schedule for 
each. Now there are just two forms 
given; tornado ecnly, for 20 ceuts, while 
the other ‘covers tornado and all the 
others, such as earthquake, explosion, 
accidental and external discharge 
leakage of water, for 25 cents. 


Agency Discontinued 
The firm of George F. Malby & © 
has been discontinued by mutual com 
sent as of February 1. The fire Im 
surance branch will be continued by 
George F. Malby and the automobile 
business by Robert H. Breninger. 
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J. S. Rowe’s Change 
Surprises Casualty Men 





WAS A LEADER OF BUSINESS 


As President of Maritime Underwrit- 
ing Agency Aetna Official Develops 
World Connections 


Casualty men throughout the country 
were surprised last week by the an- 
nouncement that J. Scofield Rowe, 
vice-president of the Aetna Life and 
affiliated companies, had resigned to 
enter the marine insurance field as 
president of the Maritime Underwrit- 
ing Agency, Inc. Mr. Rowe has long 
been an advocate of expansion and his 
move is interpreted as the culmination 
of his desire to secure an unlimited 
field for development. ; 

Mr. Rowe for the past twenty years 
has been connected with the Aetna 
companies and in his official capacity 
with those institutions he has taken a 
most active part in casualty insurance 
activities in the United States. He has 
occupied various offices in the Interna- 
tional Association of Casualty and 
Surety Underwriters, has been active 
in the work of the National Council of 
Insurance Federations and his creative 
effort is seen in practically every one 
of the many casualty bureaus. 

The Maritime Underwriting Agency, 
Inc., of which Mr. Rowe is now the 
head. was formed recently to succeed 
the firm of Whist & Co., one of the 
established marine underwriting offices, 
and will continue the representations 
of that agency, which includes the fol- 
lowing companies: Yang Tsze Insur- 
ance Association, Ltd., of Shanghai, 
China; Norske LAoyd Insurance Co., of 
Christiania; Western Assurance Co., of 
Toronto; Union Insurance Society, of 
Canton; New Zealand Insurance Co., 
Ltd.,.of Auckland; Bankers & Shippers 
Insurance Co., of New York; and Im- 
rerial Marine, Fire & Transport Insur- 
ance Co., of Tokio. 

The Maritime Underwriting Agency, 
Inc., will occupy the ground floor of 
the Seligman Building, 1 South William 
street, which was recently purchased 
by Willcox, Peck & Hughes. which firm 
is intimately identified with the Mari- 
time Underwriting Agency, Inc. 








PREFERRED ACCIDENT GAINS 
Items of 1918 Statement 
Increases—Health Experience 
Sixty-three Per Cent. 


Important 
Show 


The Preferred Accident will report 
assets $5,356,863; surplus $1,000,000, 
voluntary reserve $530,463; premium 
ifcome $3,272,135. In 1917 this item 


Was $2,768,034. The 1918 accident and 
health premium was $1,233,978 and the 
losses and claim expense $515,650. 

Liability premiums were $1,269,870; 
automobile and property damage $433.- 
200. The health business shows 63 per 
cent. incurred losses to paid premiums 
and the accident business about 38 per 
cent. on the same basis. 

In the burglary department the pre- 
mium was $190,276 and losses incurred 
$70,500. Fidelity and surety premiums 
$144,933 and losses’ incurred 
$55,643. 

As the surplus has been kept at the 
‘ame figure as in 1917 the difference 
between the voluntary reserve in 1918 
and 1917 is the gain in surplus, which 
's $65,677. The capital is $700,000, so 
that the surplus to policyholders is $1,- 
(0,000. Assets gained $699,181 and 
Premium income $504,101. 





Will Open a Hospital 
The Manufacturers Liability, of Jer- 
*y City, has leased a store at 108 
South 18th St., Philadelphia, for «se 
“S a first aid hospital which will be 
pened March 1. 


CASUALTY AND SURETY NEWS 


New Amsterdam 
Making Strides 
WILL INCREASE CAPITAL STOCK 
President Nelson’s Annual _ Report 
Carries Conviction That Company 
is Prosperous 


Nineteen Eighteen was the most pros- 
perous year the New Amsterdam Casual- 
ty has had. During its six years the capi- 
tal stock has been increased from $400,- 
000 to $1,000,000, assets from $1,300,000 
tc $4,400,000 and premiums from $900,- 
000 to $3,750,000. In 1918 premiums 
increased $755,000, assets $794,000, re- 
serves $950,000, and interest income 
$26,000, as compared with 1917. It is 
understood that the capital stock of the 
company will be increased from $1,- 
000,000 to $1,250,000 at an early date. 


President Nelson’s Comment 


Commenting on the growth of the 
company, President J. Arthur Nelson 
said, in part, in his annual report: 

The growth of our business required 
large additions to reserves, and we 
transferred $100,000 of our surplus to 
reserves. Our workmen’s compensation 
and liability premiums were $634,000 
greater during 1918 than in 1917. The 
increase in reserves for these lines of 
business was $681,000 or $47,000 more 
than our increase in premium income. 


Valuation of Securities 


In our report last year we called 
attention to the fact that insurance 
departments have concluded that in- 
surance companies should value their 
securities on average valuations instead 
ef at actual market. The insurance 
department valuations at the beginning 
of 1918 were $47,000 less than our book 
value. Again, a system of average 
instead of real valuations has been 
adopted, and by the average valuations 
to be used now, the value of our stocks 


and bonds is $27,000 less than it was 
in 1918, although in the intervening 


period security values have largely in- 
creased. For our stockholders’ state- 
ment we use the values of our securities 
as they were January 1, 1917, the pre- 
war period, and the cost price of securi- 
ties purchased since that time. 

We own $1,025,000 par value of 
United States Liberty Bonds, Treasury 
Certificates and War Savings Stamps. 

Our income from investments during 
1918 was $149,457, approximately 15 per 
cent. on our capital, and the invest- 
ments and cash we now have will 
produce interest income of $161,000 
during 1919. It has been our policy to 
pay out our interest income in divi- 
dends, and the income we now have 
from investments leaves considerable 
leeway for increase of dividends. A 
recommendation will be made to our 
directors to put our stock on a 13 per 


cent. instead of the present 12 per cent. 
dividend basis, and it is likely the 


change will be made, beginning with 
our May, 1919, dividend. 
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Residence theft insurance at one-third the former 
This is every broker’s opportunity. Call for 
particulars about our new Full Value Residence Theft 
Policy. Regular rate of brokerage commission paid. 
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BRITISH WOULD PAY DISABLED 

Employer Would Be Relieved of Com- 

pensation. Liability Prejudicing 
Employment. 

London, England, January 10. The 
report of the Committee appointed by 
the Home Secretary in March last to 
consider the question of any special 
provision in the case of disabled _ sol- 
diers and sailors returning to civil em- 
ployment, with regard to the payment 
of compensation under the Workmen’s 
Compensation Act, is as follows: 


“On a general view of the whole posi- 
tion, we have come to the conclusion 
that the individual employer should be 
relieved of any additional compensation 
liability which the employment of dis- 
abled sailors and soldiers may entail, 
so as to prevent the apprehension of 
such liability prejudicing the employ- 
ment of such men. We are confident 
there will be a very strong feeling that 
all obstacles in the way of the return 
of these men to employment should, as 
far as practicable, be removed; and it 
would not be fair, in our opinion, to 
call upon the individual employer to 
bear the cost of the additional liability 
which arises out of injuries incurred in 
the service of the State. We may men- 
tion that both in France and Italy, 
where a similar problem has arisen, the 
State has found it necessary to take ac 
tion.” 


The Committee adds that it does not 
regard the increase in the compensa- 
tion liability as likely to be at all serious, 
and consequently does not expect that 
the charge to the State will be consider- 
able. No exact estimate can be given. 


Texas Employers’ Statement 

The Texas Employers’ Insurance 
Association, Dallas, reports income in 
1918, $2,301,107; assets, $918,852; dis- 
bursements, $1,382,255. Excess of in- 
come over disbursements, $918 852. The 
liabilities are reported as $918,852 of 
which $380,626 is surplus returnable to 
members and the remainder veserves 
as follows: Losses, $362,840; contin- 
gent, $39,468; unearned premiums, 
$110,477; taxes, $14,761; interest on 
dividend certificates, $100.680. 


Something New 


PHILADELPHIA 








MASSACHUSETTS BONDING GAINS 
Surplus Increased $80,000; Premiums 
Advance $177,000. Losses Paid 
Less Than in 1917 
The Massachusetts & Bonding Insur 
ance Company reports a_ total net 
premium income in 1918 of $4,784,511 

divided as follows: 

Accident and health, $1,907,495; 
liability, $1,126,646; compensation, $149,- 
850; fidelity and surety, $850,510: 
plate glass, $267,706; burglary, $312,- 
882; automobile, $169,462. 

The’ entire 
$5,110,202. 

The net amount paid to policyholders 
for losses was $2,295,787, divided as 
follows: 


income for the year is 


Claim 
Losses Expense 


Accident and health. .$867,555 $26,371 
SO a ee 450,291 98,545 
Compensation ....... 172,290 66,392 
Fidelity and surety 220,289 65,082 
Peewee GAME cscccccss 132,934 750 
Cg 115,616 11,220 
Automobile .......... 58,968 8,863 


Commissions and brokerage amount 
ed to $1,184,143 and the total disburse 
ments, $4,638,276. Admitted assets are 
$5,389,363; total unpaid claims, $1,374, 
S38. All liabilities except capital, $3, 
436,429; cash capital, $1,500,000; surplus 
over all liabilities $452,933; reserve for 
unpaid liability and compensation 
claims, $808,374. 

The 1917 figures showed assets $5,- 
005,254; surplus over capital and all 
liabilities $371,109; net premiums writ- 
ten, $4,607,343; losses paid, $2,425,438. 


Merchants Life & Casualty Status 

The Merchants Life & Casualty of 
Minneapolis has closed a_ prosperous 
year with a comfortable addition of its 


business. The “Flu” losses were very 
heavy in October, November and De- 
cember, but are much less now. Janu- 
ary 1 the Zenith Companies, Inc., of 
Minneapolis, took over the Merchants 
Life & Casualty, but it will be contin- 
ued under the present name. This 


same Company has also purchased the 
Merchants Casualty of Winnipeg, and 
the Union Casualty of the same place. 
M. J. McMichael will continue as gen- 
eral manager of the three companies 
for the present 





Western Indemnity’s Statement 

Secretary KE. R. Long, of the Western 
Indemnity, Dallas, Texas, says his com- 
pany closed 1918 with total admitted 
assets $1,584,902; capital $300,000; re 
serves $1,081,979; net surplus $202,923. 
In addition the Company has $115,269 
assets consisting of premiums over 90 
days old, bills and accounts receivable, 
furniture, fixtures, etc., which it does 
not take credit for in this statement. 

More than 160 men from the 
land Casualty’s home office 
entered the army and navy. 


Mary- 
force 
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Horse Power Rating May Go 
Important decisions were reached at 


the meeting of the automobile com- 
mittee of the Bureau, February 4, in- 
volving the long established basis of 
liability rating. While the Bureau has 
no announcement to make at this time, 
it is a matter of general belief on the 
Street that horse power rating will be 
supplanted by a system governed by list- 
price by which the cheaper cars will 
get lower rotes. It is also understood 
that moral hazard will be rated accord- 
ing to a merit and demerit plan. Four 
groups or classes of rates on the list- 
price system are anticipated. 
+ + oa 


New Commercial Car Rates 
The Commonwealth Casualty, Phila- 
delphia, is reported to be using a new 
commercial car schedule in New Jersey. 
a A ae 


Compulsory Auto Plan Opposed 
Commissioner of Motor Vehicles Dill, 
of New Jersey, is opposed to the pro- 
poded compulsory liability insurance 
for automobile owners, on the ground 
that New Jersey is so situated geo- 
graphically that too large a percentage 
of those who drive cars there are from 
other states. 
* * * 
May Write Full Cover 
An unconfirmed report was in circula- 
tion this week that the Morristown 
Mutua! Fire, New Jersey, was about to 
become identified with the Manufactur- 
ers Liability of Jersey City, as a means 
by which the casualty company may 
write full cover automobile policies. 
+ - - 


Employers Mutual Results 
General Manager Robert M. Ferguson 
of The Employers Mutual Insurance 
Company, New York, reports that its 
assets, premium income, and = surplus 
approximately doubled during the past 
year and that it will show a substantial 
underwriting profit. 
oa « 
Gets Off Jitney Lines 
The Georgia Casualty has quit writ- 
ing jitneys in New Jersey, and this 
leaves the Commonwealth Casualty of 
Philadelphia as the only company ac- 
tively seeking this line of business in 
that field. 
oa * * 


Boston Agent Chosen 

The Commercial Casualty, Newark, 
has appointed Hollis, Perrin & Com- 
pany, Boston, general agents for Boston 
and vicinity, for automobile, teams, 
general liability, plate glass and health 
‘and accident lines. 

oo a 1 


New Jersey Compensation Bill 

A bill introduced in the New Jersey 
legislature would advance the com- 
pensation of workmen in liability cases 
from 50 per cent. to 66 2-3 per cent. of 
wages. The maximum weekly payment 
now is $10, The new bill is to increase 
it to $12. The minimum now is $5. The 
new bill is to raise it $6. Medical at- 
tendance is to be provided for if neces- 
sary for twenty-eight days. The present 
limit is fourteen days. The allowance 
for medical attention may be as high 
as $200; $50 is now the limit. 

a *. o* 


Security Mutual Casualty Results 

The Security Mutual Casualty, Chi- 
cago, commenced 1918 with ledger as- 
sets $1,564,953. Premiums in 1918 $1,- 
963,841, total income $2,016,279. Claims 








paid and medical $294,729; investiga- 
tion and adjustment $32,576; total dis- 
bursements $390,514. Admitted assets 
$3,178,193; reserve for unpaid com- 
pensation losses $1,335,507; unearned 
premiums $562,359; total liabilities $1,- 
939,237; surplus $1,238,956. 

** & 

Talk on Reconstruction Given 
The regular monthly meeting of the 

Surety Underwriters’ Association § of 
New York was held February 6 and G. 
A. O'Reilly, the foreign trade repre- 
sentative of the Irving National Bank, 
who has made a special study of the 
problems of the reconstruction period 
that is now before us, gave a talk on 
that subject. 

+ * < 


Self Insurance Comes High 

The Semet-Solvay Company, Syra- 
cuse, will pay about $400,000 in damages 
on account of those injured in the ex- 
plosion in its plant last year. The 
company carried its own compensation 
imsurance, 

ae * ae 
Mulvey Going to Elizabeth 

Willliam C. Mulvey, who has been 
representing the Maryland Casualty in 
Newark for many years, is going to 
Klizabeth, N. J., to be associated with 
R M. Kirkland, who also has the Mary- 
land in his office. Mr. Mulvey has been 
identified with the insurance business 
in New York and New Jersey for many 
years and has an extensive acquaint- 
ance, 

*  * 


Republic Casualty Figures 

The Republic Casualty, Pittsburgh, 
reports assets $1,432,047; capital stock, 
$548,590; reserve for claims, $163,031; 
reserve for reinsurance, $208,740; re- 
serve for commission, $46,265; reserve 
for taxes, $10,000; surplus, $455,422. At 
the close of 1917 the cash capital was 
$500,000; assets $1,025,831, net surplus 
$270,495. 

* * * 
Doing Well With Continental 

Hoppe & Thomson, 277 Broadway, 
Manhattan, have started out well in the 
contest for new monthly payment busi- 
ness, against the Washington office of 
the Continental Casualty. They are 
vigorously introducing the company’s 
latest policy which pays for partial 
disability if the insured is convalescing 


from sickness and is able to do only 
some portion of his work each day. In 
such case, the policy pays half indemni- 
ty for not exceeding two montss. This 
policy also pays monthly indemnity for 
life if the insured is totally disabled 
and confined within the house or a 
hospital. 
* cd a 


Would Resort to Court Action 

A bill has been introduced in Massa- 
chusetts to amend the compensation law 
by providing for direct appeal from deci- 
sions of the Industrial Accident Board 
to the Supreme Judicial Court and that 
the license of any insurer failing to 
comply with the decisions of the Board 
shali be suspended. 

* * * 


More Government Activity 

The United States Department of 
Labor, Working Conditions Service, is 
offering an industrial medical service 
(9 employers insured. under compensa- 
tion policies. In announcing this serv- 
ice, the department says: The Divis- 
ion of Industrial Hygiene and Medicine 
o: the Working Conditions Service de- 
sires to assist your efforts to protect 
the health of your workers. It is pre- 
pared to do so in several ways. but at 
this time your attention is directed par- 
ticularly to the register of industrial 
physicians, recently established, the 
purpose ef which is to aid you in get- 
ting in touch with physicians qualified 
specially for industrial service. Should 
you need the service of a physician 
who is so qualified, and are unable to 
make contact with one, we will be glad 
at any time to give you the names and 
qualifications of those registered with 
us. 

. 


For State Bonding Scheme 

Highway Commissioner Edwin Duffey, 
of New York, has suggested that the 
State issue its own surety bonds on road 
contracts instead of giving this  busi- 
ness to the surety companies. He pre- 
sents the usual argument that the com- 
panies have received a large amount 
of premiums and have had few losses. 
Commissioner Duffey points out that in 
the end the State pays the premium 
and he refers to alleged contracts un- 
der which contractors without prior 
experience, and sometimes without 
financial resources, have been provided 
by surety companies with the certified 
check necessary in order to bid. He 
says that several contractors, nearly 
all of whom secured contracts with the 


aid of surety companies abandoned 
their work when war conditions be- 
came difficult. 

* * © 


Compensation in Manitoba 
A rather peculiar compensation situa- 
tion exists in Manitoba. While the 
companies carry the risk the Dominion 
Board makes the rates, pays the losses 
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Continental Casualty 
Made Great Record 


ASSETS WERE MUCH INCREASED 


Premium Income Takes Tremendous 
Jump—Capital Now Stands 
at $600,000 


The annual statement of the Conti- 
nental Casualty, Chicago, shows a sub- 
stantial increase in financial resources. 
At the close of 1918, the admitted as- 
sets were $3,966,826, as compared with 
$3,033,592 the year before. The various 
items of liability are as follows: 

Commissions to become due and other 
liabilities, $431,708; reserve for re-in- 
surance, $1,737,278; claims: in process 
of adjustment $815,368; voluntary re- 
serves $82,472; total $2,635,118. Capital 
stock, $600,000; surplus over capital and 
ail liabilities $300,000. 


Premiums Run High 

At the close of 1917, the surplus to 
policyholders was reported as $600,000, 
and the liabilities then included $312,- 
075 voluntary reserve which was not 
reported in the surplus. This year the 
surplus and capital amounted to $900,- 
000. In 1917 the net premiums written 
were reported as $4,402,238, and in 1918 
$7,473,992. 

In explanation of the statement, the 
Company points out that it was ex- 
amined as of June 30, 1918 by several 
insurance departments, and the reports 
showed a surplus of $612,410. Since 
that examination the Company increas- 
ed its capital to $600,000, by transfer- 
ring $300,000 from surplus account to 
capital account. In the 1918 statement, 
the Company has followed its custom, 
adopted in 1915, by arbitrarily fixing 
that part of its funds called “surplus” 
at $300,000, and has included under the 
item “voluntary reserve” all other sur- 
plus funds above the requirement of 
legal reserves. 
both for the companies and the self 
insurers. The premiums are paid to 
the companies and they pay the Board 
7% per cent. for administration costs. 
The companies have been losing money 
under this arrangement, everybody ad- 
mits that. So -the companies have 
applied for new rates and drew on the 
actuarial department of the National 
Workmen’s Compensation Service Bu 
reau for advice. There is a state fund 
in Canada but it has not been given 
the Manitoba risks on the ground that 
the insurers recognize the existence of 
a catastrophe hazard and they feared 
that the state fund is not sufficiently 
fortified against such a contingency. 


s ~ o 
Philadelphia Officers Chosen 
At the annual meeting of the Casual- 
ty Underwriters’ Association of Phila- 
delphia, the following officers were 
elected: President H. K. Remington, 
Aetna companies; first vice-president, 
W. F. Swan, Ocean Accident; second 
vice-president, F. R. Metcalf, Standard 
Accident; secretary-treasurer, Theo. W. 
Stone; executive committee: A. H. 
Reeve, Travelers; John W. Donahue, 
Maryland Casualty; S. H. Poole, Fidel- 
ity & Casualty; Alfred G. Hare, Hare 
& Chase; A. S. Wickham, Hartford 
Steam Boiler; Harry A. Lewis, Metro- 
politan Casualty; W. A. L. Laughton, 
Employers Liability. 
a ~ e 
Continental’s Latest ; 
The Continental Casualty, which 1S 
represented in New York by J. N. 5. 
Brewster & Co., is selling a new burg- 
lary personal accident policy which 
pays $2,500 if the insured is killed by 4 
burglar within his own home, or $15 
a week for fifty-two weeks if injured. 
The amounts payable for death or in 
jury are increased 20 per cent. a year 
for three years. This additional Pro 
tection costs $1 a year. It was orl 
ginated by the Continental and is sold 
exclusively by Continental agents. 
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CASUALTY AND SURETY POINTERS 





Simplicity is the distin- 

Simple and guishing characteristic 
Direct alike of a great work of 
Method art, the plans of a great 
master of war, and of a 

great business organization, says the 


Travelers “Agents’ Record.” Every 
young agent sooner or later ex- 
periences the _ realization that his 
audience does not bring to the 
subject the same interest and en- 


thusiasm as_ himself. A promising 
sale often fails because he fails to visu- 
alize the essential factors that match 
the prospect’s requirements. Anything 
not germane to that vital factor ceases 
to hold the prospect’s interest. The 
prospect does not want to know every- 
thing that the solicitor knows but 
wants the fundamental facts made 
clear in the simplest possible manner. 
Mark Twain once heard a sermon on 
foreign missions. At the end of ten 
minutes he decided on a contribution 
of a thousand dollars, but as the preach- 
er continued the contemplated contribu- 
tion dwindled, and when the preacher 
ceased Mark contributed nothing. Many 
inexperienced agents sell a policy but 
talk themselves out of it. Why does 
one man succeed, while another who 
mentally seems better equipped fails? 
Other things being equal, the reason 
can generally be found in the fact that 
the successful man employs the simp- 
lest and most direct methods though 
often an indirect approach. Sentiment 
and suggestion are often more potent 
than detail. 
a # * 

Business is prima- 
rily conducted for 
the purpose of mak- 
ing money, but good 
business is conduct- 
ed for the holy purpose of establishing 
principle. A business institution is an 
individual—it has a soul (old legal 
saws to the contrary notwithstanding). 
It pulses with life, and is as suscepti- 
ble of reaction from “getting in bad” 
as any human being. Speaking of 
claims and Americans, A. J. Spalding. 


Americans 
Should Shine 
By Comparison 


UTILITIES MUTUAL FIGURES 


Compensation Results Under Experience 
Rating Plan—To Write Public, 
Teams and Automobile 
Charles E. Morrison, vice-president 
and general manager of the Utilities 
Mutual Insurance Company, New York, 
has made the following statement show- 
ing approximate results of operation 

last year: 

The Company, up to December 31 
last, confined itself exclusively to writ- 
ing compensation for public utilities 
in New York and adjoining states, most 
of the business, however, being in New 
York. As of that date the directors 
decided to increase the activities of the 
company by arranging to carry for the 
public utilities, public liability, teams 
and automobile insurance as permitted 
by law. The figures submitted, there- 
fore, include only the operations in 
respect to compensation. 

During 1918 the net premiums written 
were $326,000, increase 28 per cent. over 
1917 and a decided decrease as com- 
pared with that contemplated, due to 
the installation of the Experience Rat- 
ing Plan as of July 1, 1918. In many 
cases this plan has affected the premi- 
ums of our member companies most 
favorably. In one case a credit of 46 
per cent. is allowed and in a great 
Many cases as much as 25 per cent. 
credit is allowed. The net effect on 
this company’s business is to diminish 
the total premiums by approximately 
20 per cent. which, however, as is in- 
dicated in the above statement, is off- 
set by new business. 

Losses during 1918 were $127,000, or 





assistant claims auditor of the National 
Casualty, says: 

The claimant who doesn’t understand 
American ways and American methods, 
if he has a raw deal from a man who 
speaks for an insurance company, he 
gets the idea that American business 
and American business men are deal- 
ing with him only to beat him. Did 
you ever have one of these men refuse 
to take a check and ask for regular 
money? Sure you have. Why did he 
do it? It was lack of confidence. He 
had been victimized at some time or 
another, and once was enough. You 
will say that these men are exploited 
for the most part by their own more 
sophisticated countrymen. Possibly, 
but that’s all the more reason why 
Americans should burnish up and 
shine by comparison. In dealing with 
anyone, it pays you—your company 
and your country—to come clean. 

x + *” 


When a rider or an en- 

Riders dorsement is used which 
and in any way cuts out bene- 
Endorsements fits that otherwise might 
be a part of the policy it 

is done in an effort to keep the risk on 
the books. Not to drive it away as 
some agents think. The idea is this: 
Here we have a risk that in some 
particular is sub-normal. The rates 
are based upon an _ experience with 
normal or regular risks. Therefore, 
this sub-normal risk cannot be taken 
just as it stands. It must be made as 
nearly normal as possible. The only 
way that can be done is by removing 
the objections as they appear. If any 
physical condition is present that is not 
present in a normal man, then some 
way must be found to remove the ef- 
fect of that condition on the accident— 
either as a cause or as an agent which 
may prolong the period of recovery. If 
that cannot be done, then the _ risk 
should be declined. The object of the 
rider is, therefore, to remove the neces- 
sity of declining the risk.—“The Stand 
ard Cog.” 


39 per cent. of the premiums. These 
are loss reserves, or losses that have 
been incurred, and the 39 per cent. rep 
resents the loss ratio on the business 
written in the period covered. There 
will be some difference between these 
figures and the reserves set up in the 
report to the State, but not sufficient 
difference to make thes figures at all 
inaccurate. 

All other expenses, including taxes, 
account for 20.15 per cent., so that 
losses, expenses and taxes have’ ab- 
sorbed 59.19 per cent of the premiums; 
miscellaneous earnings, representing in- 
terest on bank balances and on invest- 
ments, have contributed 5.1 per cent. to 


the premium income, and deducting 
appropriations, representing a _ Catas- 
trophe reserve of 13.12 per cent. 


we have finally a net divisible surplus 
in the year of $106,756, or 32.7 per cent. 
of the premium income. 
Canadian Business Grows 
The increase in the Maryland Cas- 
ualty’s business in Canada, which was 
well marked in 1917, continued through 


1918. Speaking of it, President Stone 
says: 
“There is probably no country on 


the face of the globe that will enjoy 
a larger measure of development than 
will Canada.” 


Provident Life & Accident 

The Provident Life & Accident, 
Chattanooga says that its accident and 
health department had its best business 
in its history and starts the new year 
with an unusually large number of new 
connections. The life department has 
expanded rapidly and its production of 
business for the year is much larger 
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Brokers—Attention! 
An established casualty company with 
New York headquarters is about to de- 


velop its New York field and secks connec- 
tions with reliable agents and brokers in 
the metropolitan district, for automobile, 


burglary, plate glass, surety and fidelity 
lines For special service and rep 
resentation, 

Address: BROKERING FACILITIES 


EASTERN UNDERWRITER, 
105 William Street 
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than had been promised by its officials. 
At the meeting of the principal repre- 
sentatives of the company on the first 
of the year, a club was formed of those 
having qualified and from the members 
very definite assurance of splendid in 
creases was given. The railroad branch 
made progress that was commendable in 
all respects and opens the new year 
with a corps of new agents and con- 
tracts which should guarantee the busi 
ness being doubled during 1919. 


New Business Has Ceased 
Mutual Benefit Association of Suffolk 
County, Riverhead, New York, was ex- 
amined by the insurance department as 
of September 30, 1918. There were 
gross assets of $21,452, and the surplus 
not including reserve of $4,819. Income 


was $28,591, and disbursements $29,- 
167. In 1917 there were nine assess- 
ment calls at $3.30 each, making the 
ccst per member for the year $29.70 
The writing of new members has 
practically ceased. There are 1,269 en- 
rolled. 
Bill to Insist on Insurance 
A bill has been introduced in Mas- 


sachusetts requiring automobile owners 
to file certificate of liability insurance 
before obtaining a license to operate a 
car. 


William S. Berdan, general agent of 
the North British & Mercantile in its 
Pacific Coast department, died February 
3 at Oakland, Cal. 
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WHAT STARTED AGITATION 


Demand for Broader Liability Policy 
in New Jersey Got Start in 


Bernardsville 
The agitation in New Jersey for a 
law which will compel liability com 
panies to pay losses even though the 


insurer may become bankrupt and be 


unable to pay any judgment obtained 
against him, grew out of an accident 
to Mr. Randolph of The Randolph 
Agency, Bernardsville Mr. Randolph 


was hit by a Ford car and he sued the 
owner, carrying the case up to the Su 
preme Court where he got a judgment 
of $5000. This the owner was unable 
to pay and in the court proceedings 
this phase of liability insurance was 
pretty well aired. A peculiar feature of 
the case is that nobody seems to know 
what company Mr. Randolph was in- 
sured in, but an examination of various 
contracts showed that most 
them were written in the 
way, excluding liability un- 
circumstances, 


company 
al} of 
customary 
der such 
Any surety office that is doing even 
a fair amount of business is the excep- 
tion just now. 
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OUR POLICY FEATURES: 
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Reserve Loan Life 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 
PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 


WRITE US TODAY—We have territory open and best commissions | 
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Save and have—Buy War Savings Stamps 


FTIR MMMCAMIMMUCMMOU UUM CUMIUMI MIMIC MOM IUMOUOMUMIUMOUUGIMUKICMOMIL ONO IUNIIMUMIOIMNL ITNT TU UICUCTUUUNUTMULIU ROUT UNIT UU au 














mT MNT TTT enrpartemmemrermeenennetennmmnnsunenienn 
Qa Ge eT TUTE TTDESTS TTD TLUUODIIOOIIGLIOSOOOOLIEYOAOONOUAGLUAELGOA ATUL TULL!NGUUNNNUUTTALN 


— WHAT A CLOSE CALL! — 
AND YOURE NOT INSURED !/ 
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